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1954 was another good year for Gulf! 


Operations of major departments showed steady 
increases which were reflected in greater revenues 
and earnings than in the previous year. 


If you would like a copy of Gulf’s Annual Report 
which sets forth the company’s accomplishments 
during 1954, address your request to the Secretary, 





Gulf Oil Corporation, Pittsburgh 30, Pa. 
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FINANCIAL DATA 
1954 


182,813,000 
$ 7.16 


Net Income—Total Amount $ 
Net Income—Per Share* 

Cash Dividends Paid—Total Amount $ 49,087,000 
Cash Dividends Paid—Per Share $ 2.00 
Stock Dividends Paid 4% 
Net Working Capital (current assets less current liabilities) $ 391,636,000 
Long-Term Debt $ 182,506,000 
Net Sales and Other Operating Revenues.....................- $1,705,329,000 
Capital Expenditures (for properties, plants, and related assets). ...$ 292,032,000 
Depletion, Depreciation, Amortization, and Retirements 


(non-cash charges) $ 143,594,000 


ING ions Eh ed eh hak Rs ee ee $1,969,052,000 
*Based on 25,533,768 shares outstanding at end of 1954 


1953 


$ 175,036,000 
$ 6.86 

$ 47,189,000 
$ 2.00 

4% 

$ 424,644,000 
$ 178,510,000 
$1,640,872,000 
$ 221,598,000 


$ 138,831,000 
$1,765,748,000 








OPERATING DATA—DAILY AVERAGE BARRELS 


[ Includes Gulf’s interest in all important operations except Iran and France] 


1954 


763,222 
536,679 
565,140 


1953 

737,447 
496,696 
557,740 


Net Crude Oil Produced 
Refinery Runs 
Products Sold 
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Inventory... 
for Investors! 


Stores take them all the time. 


To check up on just where they 
stand, 


To see what’s selling—or slow. 


To re-order the good lines— 
close out the bad, 


It may take some time and trou- 
ble, sure. But just ask any store if 
it’s not worth it. 


And that’s how it goes with 
most smart investors, too. 


Periodically, they like to sit 
down and re-appraise their hold- 
ings .. . go over the stocks they 
own in the light of current condi- 
tions. 


They want up-to-date figures on 
sales, earnings, dividends .. . fresh 
estimates on the outlook for cer- 
tain industries and stocks . . . the 
assurance that profitable opportu- 
nities for purchase or sale are not 
being neglected. 


If you’re an investor and feel 
that it’s high time you took inven- 
tory yourself—it’s as easy as writ- 
ing a letter. 


Our Research Department will 
be happy to prepare and send you 
a complete analysis of your port- 
folio... point out the weak points 
and the strong . . . make any sug- 
gestions it can that might serve to 
advance your own best interests. 

There’s no charge for this serv- 
ice, whether you’re a customer or 
not. Simply address your letter to 
me— 


WALTER A. SCHOLL 
Department SE-29 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


“You bet Im interested 
in this Report” 



































“I’m a Brooklyn Union customer and—also—my 
husband and I are Brooklyn Union stockholders. 
So naturally we like to know that our company 
is growing and keeping step with the steady de- 
velopment of Brooklyn and Queens.” 


In 1954, Brooklyn Union had its best year in two 
decades — 


GAS SALES BROKE ALL RECORDS. Last year, gas sales were 
30% above those in 1953. Arrangements were made for 
substantial new supplies of natural gas to prepare for 
this ever increasing demand. 


THOUSANDS MORE INSTALLED GAS HEAT. The big swing to this 
clean, carefree fuel continued during 1954. About 50,000 


Brooklyn Union customers have installed gas heating 
units. 


PEOPLE ALSO PREFERRED MATCHLESS GAS COOKING. The major- 
ity of gas ranges we sold in the retail field during 1954 
featured completely automatic oven, broiler, and top 
burner lighting. 


ABOUT 100,000 MODERN GAS APPLIANCES WERE SOLD by Brook- 
lyn Union and dealers in the area we serve. These appli- 
ances supplied major household services—home heating, 
cooking, refrigeration, water heating and clothes drying. 


NEW MARKETS WERE DEVELOPED. The heavy sales of gas for 
heating during the winter months were almost balanced 
by the sale of interruptible gas to large industrial custom- 
ers, chiefly during the warmer months. This helped to 
keep the cost of gas at a minimum. 


Yes, we in Brooklyn Union had a good year and we 
look to the future with confidence in the growth and 
progress of our community and our company. Our “fam- 
ily” of over 3400 men and women will continue their 
efforts, through sound management and careful expan- 
sion, through reliable and efficient service, to bring better 
living to millions of people in Brooklyn and Queens. 


STATEMENT OF GROWTH 


1954 1953 


Net income $3,738,288 


Earnings per common 
share based on 
1,863,410 shares 
now outstanding 





Dividends paid per share 


You may obtain Brooklyn Union’s annual report by stopping in at our Main Office 
or by writing the Secretary of the Company. 


THE BROOKLYN UNION GAS COMPANY 


- - 176 Remsen Street, Brooklyn 1, N. Y. TRiangle 5-7560 
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General Dynamics 


Merger Trend— _ 
Threat To Competition? 


Many factors have encouraged corporate acquisitions. 


Instead of lessenirig competition, the effect in most 


instances has been an even keener battle for markets 


uring the past few years, there 

has been a wave of mergers 
which has been likened in its extent 
and its implications to those which 
were witnessed around the turn of the 
century and during the late nineteen- 
twenties. Actually, the present wave 
started just before World War II, 
but it has accelerated in scope recent- 
ly and has attracted increased atten- 
tion due to the prominence of both 
parties to many of the mergers. In 
the banking, textile and automobile 
manufacturing fields in particular, 
mergers have involved enterprises 
whose riames are practically house- 
hold words. 

Needless to say, this trend has not 
escaped the attention of the consider- 
able number of politicians who have 
been obsessed throughout their pub- 
lic careers with the idea that small 
business, consumers’ interests and the 
free enterprise system itself are 
threatened by a growing concentra- 
tion of monopoly power in defiance 
of the antitrust laws. To these gentry, 
practically all mergers are sinister 
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conspiracies entered into with the ob- 
jective of throttling competition, and 
they have been loud in their condem- 
nation of the recent merger trend. 

In 1950, Congress passed a so- 
called “Anti-Merger Act” amending 
the Clayton Act to prohibit any com- 
pany from acquiring either the stock 
or the physical assets of any other 
firm if the effect of such action might 
be “substantially to lessen competi- 
tion or to tend to create a monopoly.” 
This legislation has not yet been 
tested in the courts, but Attorney 
General Brownell considers it broad 
enough “to permit intervention by the 
government in the merger process 
where the effect may be any signifi- 
cant loss in the amount of competition 
—even though this effect may not be 
so far-reaching as to amount to a 
combination in restraint of trade or 
tend toward a monopoly.” 

A sixty-two-man committee of ex- 
perts appointed nineteen months ago 
to review the antitrust laws has just 
made its report to Mr. Brownell. The 
committee recommended vigorous en- 





forcement of existing statutes, but did 
not advocate new anti-merger legisla- 
tion and called for use of a “rule of 
reason” in judging antitrust cases 
rather than the employment of arbi- 
trary standards with little relation to 
practical experience. 

Rep. Wright Patman immediately 
demanded Congressional investiga- 
tion of the committee as “a high- 
pressure private lobby operating un- 
der White House sanctions to get the 
antitrust laws repealed.” Mr. Brow- 
nell retorted that Rep. Patman “ 
made these attacks nineteen months 
ago and he made them again within 
twenty-four hours after the commit- 
tee’s report had been submitted—be- 
fore he had had time to make any 
mature, seasoned judgment” of the 
393-page report. 

It never seems to occur to the op- 
ponents of big business that corpo- 
rate mergers can have solid economic 
justification offering benefits not only 
to stockholders but also to suppliers, 
workers and consumers. On occasion, 
this is so obvious that even the pro- 
fessional monopoly-hunters can find 
no pretext for opposing a merger. 
This was true, for instance, of the 
Kaiser - Willys, Nash- Hudson and 
Studebaker - Packard consolidations, 
which encountered little opposition 
since there was no question that the 
independents could compete with the 
Big Three more effectively in combi- 
nation than separately. 

There can hardly be any doubt that 
a similar situation exists in the de- 
pressed textile industry. Operating 
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efficiency and financial strength have 
been materially improved in this field 
by the substantial number of consoli- 
dations which have taken place, thus 
increasing the job security of em- 
ployes, improving the sales prospects 
of suppliers and assuring the consum- 
ing public of a wider selection, better 
quality and lower prices than could 
have been offered by a larger number 
of weaker companies. 

In both the automobile and textile 
groups, diversification of products has 
been one factor encouraging mergers. 
This has been an even more potent 
influence in other lines; in many 
cases, it has been the principal objec- 
tive sought. Diversification of prod- 
ucts and markets not only provides a 
broader income base but frequently 
smoothes out cyclical or seasonal fluc- 
tuations in demand. It has been not 
merely an advantage but a near-ne- 
cessity in the case of many rail equip- 
ment, auto accessory and other enter- 
prises whose normal markets have 
shown, or are likely to show, substan- 
tial shrinkage; such firms have been 
forced to branch out into new lines 
in order to prevent permanent re- 
striction of earning power. 

Technological advances have been 
unusually swift in recent.years. They 
have brought the development not 
only of new products but of whole 
new industries, and many established 
enterprises in related or even wholly 
unrelated fields have seen opportuni 
ties to step up their own growth 
trends by participating in these new 
activities. In many cases, this could 
be done more efficiently and at lower 
cost by acquiring some small existing 
producer than by starting from 
scratch. 

The resulting mergers have not re- 
stricted potential entrance into these 
fields by other small companies (the 
reverse is more nearly the case), but 
have undoubtedly benefited the econ- 
omy as a whole by increasing the 
financial and technical resources ca- 
pable of being devoted to solving de- 
velopment problems. It is highly 
unlikely that the present degree of 
progress could have been achieved in 
such lines as electronics, petrochem- 
icals, the newer plastics, titanium and 
atomic energy if we had been forced 
to rely on the efforts of enterprises 
formed solely to devote their atten- 
tion to these activities. 
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Blue Chip Yields 5.4 Per Cent 


The leading farm implement producer by a wide margin, 


International Harvester also has important interests 


in a large number of other widely diversified fields 


ince it is by far the largest pro- 
ducer of farm implements, Inter- 
national Harvester is automatically 
classified in that industry. But the 
company actually depends on farmers 
for a good deal less than half of its 
revenues. Its other activities, which 
have been important for many years, 
have taken over a_ progressively 
larger portion of total sales as a re- 
sult of a conscious policy of increas- 
ing diversification. This policy has 
paid off in terms Of sales stability as 
well as sales growth. 

The record of recent years is com- 
plicated by the fact that the company 
has done a large amount of. defense 
business. In the 1953 fiscal year, this 
amounted to $223.8 million, or 17.8 
per cent of total revenues. It shrank 
to $103.4 million, or 10.4 per cent of 
sales, in 1954, and will be much small- 
er this year — a decided advantage 
due to the slim profit margins avail- 
able on such business. 

Leaving out defense work, the 
company derived close to a third of 
its civilian income from trucks. It is 





International Harvester 





*Earned 
*Sales Per t#Divi- 

Year (Millions) Share dends +Price Range 
1937.. $351.9 $2.10 $1.334% 40 —17% 
1938.. 286.3 1.00 0.7134 2334—16 
1939.. 212.5 0.18 0.53% 237%—15% 
1940.. 274.7 1.37 0.80 207%—12% 
1941.. 3646 1.96 100 19 -—14% 
1942.. 3645 1.65 0.831%, 20%—13% 
1943.. 459.6 1.57 0.83% 247%—18% 
1944.. 6405 154 0.95 271%4—22% 
1945.. 622.0 1.47 100  335%4—24% 
1946.. 482.3 1.30 1.00 34 —22% 
1947.. 741.3 3.36 1.21% 315%—23% 
1948.. 945.5 3.92 1.70 34%4—26% 
1949.. 908.9 4.36 1.70 2934—22% 
1950.. 9426 4.72 1.95 32%—25% 
1951..1,277.3 4.36 2.30 373%—30% 
1952. .1,204.0 3.76 2.00 36%—29% 
1953..1,256.1 3.46 2.00 33 —24y% 
1954.. 994.1 2.24 2.00 38%—27% 
Three months ended January 31: 
1954.. $220.4 $0.24 sal on igaaala nance 
1955.. 222.1 0.40 a$1.00 b3934—35% 

*Fiscal years ended October 31. {Calendar 
years. tHas paid dividends in every year .since 
pn ies or declared to April 6. b—To 

pril 6. 


the leading factor in the heavy truck 
field and is also represented in the 
light truck division. . Farm tractors 
and other farm implements each con- 
tributed around 17 per cent of non- 
defense revenues, and sales to sub- 
sidiaries (largely for export) some 
16 per cent. Other important divi- 
sions included industrial power equip- 
ment, with 7% per cent of the total, 
and refrigeration products (refrigera- 
tors and home freezers) with 5% per 
cent. In addition, the company de- 
rives income from sales of steél, pig 
iron, coke by-products, baler and 
binder twine and various other ac- 
tivities. 

The decline in farm income since 
1951 has cut into sales of tractors 
and other agricultural machinery, but 
there are indications of a revival this 
year. During the four months ended 
February 28, tractor sales were 41 
per cent larger than in the year-earlier 
period; the gain for the month of 
February alone was 64 per cent. Pro- 
duction of plows rose by 55 per cent 
and of cultivators by 34 per cent dur- 
ing the four months. Other farm im- 
plement divisions have shown satis- 
factory though less spectacular prog- 
ress. 

Truck sales gained 18 per cent 
through February, and the company’s 
backlog in this line is the largest since 
1953, amounting to more than 20,000 
trucks. The Industrial Power divi- 
sion has shown even greater improve- 
ment, and has excellent prospects not 
only for the current year but for many 
years to come. Harvester has been 
aiming for some time at a complete 
line of earth-moving and road con- 
struction equipment, and expects to 
achieve this goal by 1956, in time te 
participate fully in the expected fur- 
ther increase in highway building. 

The refrigeration products division 
produced 51 per cent more refrigera- 
tors and home freezers in the first 
four months of the 1955 fiscal year 
than had been turned out a year be- 

Please turn to page 30 
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At High Levels 





Paint Makers’ Profits 


Last year's earnings were generally above 1953 re- 


sults, and current year may see further gains. How- 


ever, most issues aren't on the bargain counter 


he best year ever is what paint 

makers expect from 1955. It 
started out well, with January sales 
topping the similar month of 1953 
and 1954. Should this happy state of 
affairs continue, 1953’s $1.4 billion 
sales record may be _ outdistanced 
(total 1954 industry sales were off 3 
per cent from 1953). 

Behind the paint boom is the con- 
tinuing high rate of building and the 
record automobile production. Month 
after month construction outlays 
make new highs. January expendi- 
tures for new construction reached a 
seasonally-adjusted rate of $40 billion 
for the first time in the nation’s his- 
tory. The February rate was $40.5 
billion against an annual rate of $38.2 
billion in the fourth quarter of 1954 
and actual full-year outlays of $37.2 
billion in 1954. Residential housing 
has been spurred by the Housing Act 
of 1954 which reduced down-pay- 
ments and extended repayment pe- 
riods. At the same time, automobile 
makers .are turning out more and 
more cars in a struggle to dominate 
the market. 

For these reasons paint men have 
great expectations. To forecasters 
who point out that things are fine 
now but the second half of the year 
may well be different, the paint 
makers reply that last year’s much 
prophesied recession failed to mate- 
rialize, But this year the forecasters 
are stronger in their arguments. They 
claim that the housing boom cannot 
continue forever. The reasoning is 
that the recent rate of housing starts 
is more than double the estimated 
household formations of roughly 
600,000 in 1955, vacancy rates are 
increasing, prices for older houses 
are declining, mortgage debt is in- 
creasing. A further argument is the 
threat of a serious prolonged automo- 
bile strike which could adversely af- 
fect sales, 
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Pittsburgh Plate Glass 


While this is publicly shrugged off, 
the big paint manufacturers are not 
ones to stand still. One strong defen- 
sive quality evident to all is paint for 
re-modeling. Even if new housing 
construction should decline, older 
homes would still require the new 
look given by paint. The do-it-your- 
self movement will ring up paint 
sales even if times should get rougher 
than the gloomiest forecaster pre- 
dicts. For paint companies, new con- 
struction is not the bonanza most 
people think. Sherwin-\Villiams, the 
world’s largest manufacturer of paints 
and varnishes, obtains about 90 per 
cent of its annual volume from paint 


sales. Only 15 per cent of this is for 
original application ; the other 85 per 
cent is for maintenance. Last year, de- 
spite a decline in industrial business, 
sales increased. The company’s 70- 
year history of unbroken dividend 
payments reflects the stability of this 
business. 

Pratt & Lambert and Cook Paint & 
Varnish similarly benefited last year 
and were helped by new products, ad- 
ditional outlets and expanded adver- 
tising. While small Valspar suffered 
last year, broader distribution of its 
products may result from the recent 
acquisition of controlling interest by 
Certain-teed Products Corporation. 

Of even more importance is the 
tremendous diversification which 
characterizes the industry. Big as 
Sherwin-Williams is in the paint 
field, the company also turns out lead 
products, dyes, chemicals, lithopone, 
litharge, linseed oil, dry colors, paint 
cans for other companies and insecti- 
cides, Pittsburgh Plate receives but a 
fourth of its volume from paint, the 
rest from glass, chemicals and export 
items. Last year’s sales decline was 
largely because of smaller shipments 
to the automotive industry. National 
Lead rings up about 50 per cent of 
its sales from Dutch Boy paints, 30 
per cent from fabricated metal prod- 
ucts, 10 per cent from oil well drill- 
ing materials and the rest from other 
products. Its titanium interests are 
big and growing bigger. Through Ti- 
tanium Metals Corporation, owned 
jointly with Allegheny Ludlum Steel, 
the company operates the first fully- 
integrated plant for the production of 
titanium in its metallic form. 

The Glidden Company divides its 
operations about equally among vege- 
table oils, chemicals and naval stores, 
paints, and food products. This year 
the company will spend $14 million 


The Paint Manufacturers 


7-——Sales——,, 


. Year (Millions) 
Company Ended 1953-1954 
Amer. Marietta ..Nov. 30 $102.2 $120.7 
Cook Paint & V..Nov.30 33.6 31.2 
Dev. & Raynolds. Nov.30 48.9 48.0 
Glidden Co. .....Oct. 31 211.7 209.0 
National Lead ...Dec. 31 436.1 419.3 
Pitts. Pl. Glass...Dec. 31 452.0 431.0 
Pratt & Lambert. Dec. 31 N.R. N.R. 
Sh’win-Williams . Aug. 31 ae Ba 
Valspar ......... Nov. 30  =10.5 9.4 





Earned 


7~Per Share—, -——Dividends——, Recent Indic. 
1953 1954 1954 #1955 Price Yield 
$1.43 $1.93 $0.67%4 $0.17% 27 50% 
4.20 4.68 3.00 0.25 39 & , 
e3.07 e2.45 e2.00  e0.50 e40 386.3 
3.10 3.09 2.00 0.50 40 5.0 
2.54 3.05 2.10 0.50 61 3.4 
4.07 4.18 2.25 0.45 68 3.5 
4.34 5.21 3.25 0.75 54 6.0 
7.29 7.83 4.12% 1.00 103 4.0 
0.95 0.50 0.12% None 6 


*Paid or declared through April 6. e—Class A. N R.—Not reported. 





for capital improvements, $10 million 
of which goes for a titanium dioxide 
plant under construction in Balti- 
more. 

American-Marietta, an important 
manufacturer of various types of 
building supply equipment, reported 
its 1954 sales up 18 per cent, net up 
44 per cent. For the first two months 
oi fiscal 1955, sales jumped 25 per 
cent. The company’s backlog hit an 
all time peak on February 1, 1955. 
Result is that the company has raised 
its dividend (next payment in May) 
and the stock was split two-for-one in 
February. 

In the limelight in recent months 
has been Devoe & Raynolds. In June 


1954, Louis Wolfson acquired work- 
ing control of the company and in 
December directors approved a plan 
of merger with Merritt-Chapman & 
Scott. The latter company has offered 
to exchange 124 common shares for 
each outstanding Devoe & Raynolds 
Class A share and 1% shares for each 
Class B. Stockholders have’ until 
April 15 to act upon the offer. This 
is part of a large-scale merger propo- 
sal under which Merritt-Chapman 
would issue 3,018,567 additional 
shares in exchange for shares of 
Devoe & Raynolds, N. Y. Shipbuild- 
ing Corporation, Tennessee Prod- 
ucts & Chemical Corporation, New- 
port Steel Corporation, Marion Pow- 





er Shovel and The Osgood Company. 

But while there is activity aplenty 
in the paint business today, there are 
no great bargains for stockholders. 
The highest quality issues in the 
group are Sherwin-Williams, Na- 
tional Lead and Pittsburgh Plate 
Glass, but current yields are hardly 
impressive, Glidden appears reason 
ably priced and may be able to offset 
any cyclical fluctuation through its 
food business. Cook Paint & Varnish 
strengthened. its distribution chan- 
nels through expansion of its retail 
chain. This company affords the best 
yield of the group at present, and 
qualifies as a businessman’s invest- 
ment. 


Guaranteed Rail Stocks for Income 


Most of these issues represent ownership of highly 


strategic properties and returns are fairly secure 


yet yields at current prices are comparatively liberal 


F or conservative investors, the 
guaranteed rail shares offer well 
assured returns at rates somewhat 
higher than are available’ from bonds 
of comparable safety. The railroad 
properties themselves usually com- 
prise important links in a major oper- 
ating system which leases the lines for 
a. long period of years. Income from 
the shares is guaranteed under the 
contract by which the operating road 
pays a fixed annual rental sufficient 
to cover payment of expenses and all 
taxes and dividends on the lessor 
company’s stocks at a guaranteed an- 
nual rate. 

The annual rental of the North 
Pennsylvania Railroad for example 
includes the interest on bonds, an 
eight per cent dividend on the $50 
par capital stock ($4 per share or 
$441,844 annually), substantially all 
taxes except on company investments, 
$12,000 for organization expenses 
and certain other charges under a 
990-year contract extending to 2869. 
Usually the lessee company owns a 
substantial block of the common stock, 
and in this instance the Reading Com- 
pany as of December 31, 1953, owned 
27,874 shares or 25.2 per cent. It is 
significant that dividends on the guar- 
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anteed stocks rank equally with the 
bonded indebtedness of the lessee 
road, comprising a fixed charge, and 
so the issues have much the status of 
a senior security. 

Agreements of this nature came 
about through the development of the 
major trunk line systems. Railroads 
which originally served only local 


areas were acquired through purchase 
or lease to supplement the facilities of 
the larger operating company. The 
latter was thereby enabled to establish 
advantageous connections over an ex- 
tensive territory. 
With only rare exceptions, these 
agreements have worked out very 
well, and the investment prestige ac- 
quired by the better guaranteed rails 
through good times and bad is signi- 
fied by their ownership. Shares are 
held in large amounts by life insur- 
ance companies, colleges and other 


Leading Guaranteed Railroad Issues 


Stock Guarantor or Lessee oa *Price Yield 
Alabama & Vicksburg......... Ulinois Central .......... $6.00 165 3.6% 
Beech Creek Railroad.......... New York Central........ 2.00 34 4.6 
Boston & Albany.............. New York Central........ 8.75 al45 6.0 
Canada Southern .............. New York Central.... ... c3.00 60 e42 
Carolina, Clinchfield & Ohio....Atl. Coast Line—L. & N.. 5.00 116 4.3 
Cleveland, Cincinnati, Chicago & 

| a eee New York Central........ 5.00 96 5.2 
Cleveland & Pittsburgh 7%..... Pennsylvania R.R. ....... 3.50 74 4.7 
Delaware Railroad ............ Pennsylvania R.R. ....... 2.00 a42 4.6 
Detroit, Hillsdale & So. WesternNew York Central ....... 4.00 69 5.8 
Fort Wayne & Jackson pfd..... New York Central ....... 5.50 a92' 6.0 
North Pennsylvania R.R....... Reading Company ....... 4.00 b8&8 4.5 
Northern Central Railway...... Pennsylvania R.R. ....... 4.00 88 4.5 
Pittsburgh, Cincinnati, Chicago 

OM ee eee er Pennsylvania R.R. ....... 5.00 114 4.4 
Pittsburgh, Fort Wayne & 

Coonan We, «5 ike ink Sex vw Pennsylvania R.R. ....... 7.00 165 4.2 
Southern Ry.—Mobile & Ohio..Southern Railway ....... 4.00 87 4.6 
United New Jersey R.R. 

ee ee eee Se Pennsylvania R.R. ...... 10.00 b238 4.2 
Vicksburg, Shreveport & PacificIllinois Central .......... 5.00 133 3.7 
West Jersey & Seashore R.R.... Pennsylvania-Reading 3.00 a64 4.7 





*Recent sale or bid price. 
non-resident tax (15%). 


a—-Over-the-counter. 


b—American Stock Exchange. 
e—Net yield to U. S. holders. 


c—Less Canadian 
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institutions, savings banks, trust ac- 
counts, and many old and wealthy 
families. 

Institutional investment is heaviest 
in the Carolina, Clinchfield and Ohio 
Railway which extends from Elkhorn 
City, Ky., to Spartanburg, S. C., 
serving rich bituminous coal fields 
and a thriving industrial area. Rev- 
enue freight density on this road is 
heavier than.on either of the lessee 
company’s lines (Atlantic Coast Line 
and Louisville & Nashville) and it is 
an important revenue producer. The 
next largest institutional ownership is 
in Pittsburgh, Fort Wayne & Chicago 
preferred, and third, in the United 
New Jersey Railroad & Canal Com- 
pany, both of which represent highly 
strategic components of the Pennsyl- 
vania Railroad System. 

The quality of leased line shares is 
determined by the credit standing and 
earning power of the parent company, 
and by the basic importance of the 
smaller road to the lessee. This sec- 
ond factor depends on the lessor’s 
traffic density and earning power. 
Whenever no doubt exists as to the 
value of the contractual agreement to 
the lessee, the guaranteed rail shares 
must be highly regarded. The terms 
of the lease are of course important. 
Lessee agreement to pay all income 
taxes (a variable expense) and to as- 
sume the cost of any additions and 
betterments are favorable aspects. 
The date of the termination of the 
lease can be important, but none are 
to expire in the near future. Some of 
the leases in fact (those of the De- 
troit, Hillsdale & South Western, and 
Fort Wayne & Jackson, for example) 
are in perpetuity. 


Advantages for Investors 


For corporate security holders, tax 
advantages over bond ownership are 
derived since only 15 per cent of the 
dividends received are subject to nor- 
mal income tax and surtax compared 
with 100 per cent for bonds. And in- 
dividual share holders of many states, 
including Massachusetts and Penn- 
sylvania, are exempted from the pay- 
ment of state income and personal 
property taxes on specified leased-line 
issues of companies incorporated in 
the respective states. 

On the more or less unfavorable 
side is the fact that relatively small 
amounts of leased line issues are cur- 
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rently outstanding, and since the 
shares are rather closely held, the 
market tends to be thin. One rather 
interesting aspect of the guaranteed 
rail situation however is the steady 
absorption of leased line shares by 
certain lessee companies which derive 
certain tax advantages thereby. And 


by further limiting the number of 
shares outstanding, these purchases 
would put a premium on ownership 
by the average investor. But inas- 
much as dividend rates are quite 
secure, the leading guaranteed rail- 
road issues may be recommended as 
sound long-term income holdings. 


Retail Trade in Boom Phase 


With disposable income at record levels and the buying 


public in a free spending mood, sales this year may top 
1954 volume by $10 billion. Good start has been made 


M2 up for lost ground, retail 
trade is setting new records so 


far this year and it is almost a fore- 
gone conclusion that 1955 volume 
will easily exceed the previous record 
set in 1953. 

Of basic importance to trade is the 
amount of disposable income avail- 
able for sales across the nation’s re- 
tail counters and through mail orders. 
Last year, however, consumers spent 
a smaller proportion of their income 
dollar in ,retail trade channels than 
in 1953. Although disposable income 
rose to peak levels in each of the four 
quarters last year, volume of retail 
business was down slightly from 
1953. 

About the only complaints heard so 
far this year have had to do with bad 
weather, which is inevitable in many 
sections of the country during the 
January-March quarter. There was 
one late March week when rain and 
snow blighted department store sales 
in the St. Louis, Chicago, Kansas 
City, Richmond and New York areas 
whereas volume in other districts, as 
reported by the Federal Reserve 
Board, was up four to 18 per cent 
over one year earlier. Had the 
weather been better during this pre- 
Easter period, the chances are that 
the nation-wide gain in department 
store sales would have been around 
12 or 15 per cent rather than two 
per cent. In the previous week—that 
ended March 19—the increase was 14 
per cent, and for the four weeks end- 
ed March 26 it was 10 per cent. 

The revival in retail trade began 
earlier. Aggregate sales in all types 


of stores during January and Febru- 
ary rose by seven per cent, and with 
an earlier Easter this year, March 
also was bound to show an increase. 
Estimated volume for that month, a 
record $14.5 billion, would bring the 
first quarter total to $40.6 billion, 
another new record, comparing with 
some $37.9 billion in the same 1954 
period and $39.35 billion in 1953. 
Easter in 1953 fell on April 5, which 
had a very favorable effect on March 
business, but last year it was April 
18 and it will be April 10 this year. 
This quirk of the calendar, therefore, 
makes March of this year more com- 
parable with March 1953 than with 
the same month last year, and as 
might be expected, the previous peak 
in March volume (nearly $14 billion ) 
was reached two years ago rather 


_ than in 1954. 


The guess for April is that retail 
sales may be around $15.2 billion, 
which would mean a gain of 6.3 per 
cent over the 1954 month. This com- 
pares with an increase of seven per 
cent for the first three months of this 
year, but since considerably more 
Easter business was done in April 
last year when there was an extra 
week of shopping prior to the holi- 
day, the rate of gain will naturally be 
lower. 

Primarily, this increased business 
is based on a strong rise in disposable 
income coupled with good prospects 
for the future which taken in combi- . 
nation have put wage and salary earn- 
ers in a free spending mood. The an- 
nual rate of disposable income in the 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 


formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


Climax Molybdenum C+ 
Stock, now at 69, is a growth spec- 
ulation. (Paid $3 in 1954; 75c so far 
in 1955.) Company’s sales and earn- 
ings hit new peaks in 1954 but it 
continues to explore new fields for its 
molybdenum products as well as ex- 
tending its interests in oil and ura- 
nium. Net income last year rose to 
$6.07 a common share vs. $3.81 in the 
prior year, and the $35 million expan- 
sion at Climax, Colo., was completed. 
Production of molybdenum climbed 
almost 12 per cent and of by-product 
tungsten more than 50 per cent. Gov- 
ernment contracts assure sale of peak 
output, at least through 1956 and on 
a lesser scale through 1962. Climax 
Uranium (84 per cent owned) re- 
ported net income of $600,939. 


Commercial Credit Be 

Shares are of tmvestment quality 
and have growth prospects; current 
price of 50 and dividends of $2.60 an- 
nually provide a yield of 5.2%. 
Gross receivables acquired for 1954 
dropped 22 per cent below the pre- 
vious year’s peak due principally to 
lower sales volume of cars financed 
(especially Chrysler) during the 
first half of 1954. Net income de- 
clined only 4 per cent because of the 
large carryover of receivables from 
1953 but after an expanded capitali- 
zation, earnings fell to $2.80 per 
share compared with $3.17 a year 
earlier. Earnings prospects for 1955 
appear excellent in view of the in- 
crease in automobile financing and re- 
lated insurance business, an improve- 
ment in factoring business due to 
increased activity in the textile indus- 
try and better operations of the com- 
pany’s manufacturing subsidiaries. 


Crane Company B 

Subject to cyclical swings in the 
building industry, stock represents a 
businessman's commitment; recent 
price, 43. (Pays $2 annually.) Sales 
continued in a downtrend for the 
8 


third successive year in 1954, falling 
five per cent from the year-earlier 
level; and severe competition in 
plumbing and heating lines narrowed 
margins sharply. Consequently, earn- 
ings fell to $2.25 a share, from $3.47 
in 1953. Crane was especially hard 
hit by price competition last year 
because it operates its own wholesale 
outlets. Some improvement has re- 
cently been noted in wholesale prices 
of valves and fittings, and the com- 
pany now has the highest backlog in 
two or three years. About $10 mil- 
lion was spent last year .on Crane’s 
new titanium plant, which is expected 
to reach an annual capacity of 6,000 
tons by 1956. 


Delaware & Hudson C+ 
Shares at 63 yield 8.7% on $5.50 
indicated annual dividend rate but are 
speculative. Consolidated net income 
for the first two months of 1955 
amounted to $1.70 per share com- 
pared with a loss of 58 cents per 
share for the comparable 1954 period 
reflecting increased rail revenues and 
coal sales, operating economies. (op- 
erations are completely dieselized) 
and marked debt reduction. Accord- 
ing to President William White who 
joined the management in October 
1954, earnings for 1955 should be 
substantially better than in 1954 and 
will be well in excess of dividend 
requirements. The company is mak- 
ing progress in attracting new indus- 
tries to its service area as well as to 
the Scranton, Wilkes-Barre and Car- 
bondale areas located in the anthra- 
cite belt. The company’s railroad 
subsidiary has contracted with the 
Erie Railroad to buy the 35-mile por- 
tion of Erie’s double-track Jefferson 
division for $3.5 million with $1 
million down. ; 


Federated Department Stores Bah 

Stock (57) occupies a strong in- 
dustry position with growth potential. 
(Paid $2.50 in 1954.) Sales for the 


_tions. 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 


fiscal year ended January 31, 1955 
rose 5 per cent to a new peak for the 
sixteenth consecutive year. Earnings 
are estimated at about $4.85 per com- 
mon share compared with $3.74 a 
year earlier reflecting full operation 
of the “Fedway” chain and additional 
facilities at the Stamford, Connecti- 
cut and Hempstead, Long Island 
branches. An extra dividend in cash 
or stock would appear possible. This 
company currently operates a group 
of nine department stores (with 17 
branches) and eight “Fedway” 
smaller department stores located in 
medium-sized cities with above aver- 
age growth potential. It has had one 
of the best records, statistically, 
among department stores through ex- 
pansion of branch stores and acquisi- 
Management intends to wait 
and evaluate the initial “Fedway” 
venture before further expansion of 
that type takes place. Acquisitions 
(such as Sanger Bros.) will be con- 
sidered if attractive terms for pur- 
chase are available. 


Gillette B 

Shares represent a well-situated 
specialty issue with growth prospects. 
At 71 yields 4.9%. (Paid $3.50 in 
1954; $2.87%4 im 1953.) Sales for 
1954 advanced 15 per cent to a new 
high for the sixteenth consecutive 
year. Greater volume resulted in 
wider profit margins. After lower 
taxes and a smaller provision for un- 
remitted foreign income, earnings 
rose 44 per cent to a new peak. Ac- 
cording to President J. P. Spang, 
earnings for the first quarter of 1955 
at least approximated the comparable 
1954 period. Longer term growth 
prospects are favorable in view of a 
steadily increasing population and ex- 
pansion of foreign business which 
accounted for 43 per cent of 1954 net 
profits. Additional growth and ex- 
pansion may come from without by 
acquisition of a company similar to 
Toni although the management stated 
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that it does not intend to become a 
full scale cosmetic company. 


Great Northern Railway B 

Shares of this major northwestern 
yvoad may be held for income and 
growth prospects. At 41 yields 5.4% 
on $2.20 indicated diwidend rate. Cap- 
ital expenditures for 1955 are budg- 
eted at $29 million compared with 
$21 million in 1954. No additional 
expenditures on diesel locomotives 
are expected this year. The railroad 
is completely dieselized west of 
Minot, North Dakota, and east of 
that point steam power is used during 
periods of heavy business. Branch 
lines are completely dieselized..A new 


|} freight yard at Minot to cost about 


$6 million will be begun during 1955. 
Net income for the first two months 


1 of 1955 amounted to $2.9 million 


compared with a deficit of $1.6 mil- 
lion for the comparable 1954 period, 
reflecting principally increased grain 
movement due to unusually favorable 
weather and lower operating ex- 
penses. According to President John 
M. Budd, net income for 1955 could 
possibly be 5 per cent over the $4.21 
a share reported for 1954 if crops re- 
main normal this year. 


Grumman Aircraft B 

Stock, now at 38, is speculative but 
is one of the better aircraft equities. 
(Paid $2 in 1954; $1 so far in 1955.) 
Company expects 1955 volume to ap- 
proximate sales of $235.3 million re- 
ported for 1954, allowing for in- 
creased production of its aluminum 
truck building subsidiary, Aerobilt 
Bodies, Inc. Net income per com- 
mon share rose to a record $5.61 last 
year vs. $3.56 in 1953. A consider- 
able portion of 1954 profits has been 
retained in the business, primarily 
because a “less-liberal” attitude by 
the Government regarding progress 
payments will require a _ larger 
amount of working capital. No re- 
sults have as yet been made public 
concerning company’s studies on a 
lightweight passenger train but re- 
search is continuing on non-aviation 
items which might prove suitable for 
inclusion in company’s diversifica- 
tion program. 


Macy, R. H. B 

Stock at 29 is a businessman’s in- 
vestment, yielding 5.5% on $1.60 an- 
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nual dividend. Sales for the first half 
of the fiscal year to end July 31, 1955, 
rose 10 per cent reflecting branch 
openings, enlargements and acquisi- 
tion of the Michael Brothers store in 
Athens, Georgia. Earnings advanced 
15 per cent to $2.47 per share due 
principally to increased merchandis- 
ing efficiencies. (Only $2.14 per share 
was earned for the entire 1954 fiscal 
year.) Prospects for the full 1955 
fiscal year appear excellent. In No- 
vember 1954, Macy opened a new $6 
million. department store near San 
Mateo, California. Plans call for new 
branch stores in Findlay, Ohio and 
Kansas City as well as enlargement 
of its White Plains store. While 
Macy has had less growth in the past 
than many other department stores, 
recent administrative changes and ex- 
pansion (particularly through branch 
stores) should affect sales and earn- 
ings favorably in the future. 


Olin-Mathieson “A 

Shares, now at 53, constitute a 
sound growth issue. (Paid 50c thus 
far in 1955; $2 plus 5% stock last 
year.) Although total sales rose only 
about one per cent last year, sharply 
reduced taxes permitted a gain in 
earnings to $3.02 a share, compared 
with the pro forma $2.77 of 1953. 
Sales of agricultural chemicals, ex- 
plosives and fine paper increased over 
1953 levels, while industrial chemical 
operations were satisfactory. New 
Squibb products, a new process for 
making aluminum evaporator panels 
for refrigerators and two cigarette 
filter tips highlighted last year’s re- 
search developments. The company’s 
current expansion program, involving 
$50 million, includes construction of 
a new cellophane plant at Olin, Ind., 
scheduled for completion in 1956. 
With expenses incident to the merger 
now diminishing, further improve- 
ment in earnings seems likely in 1955. 


Owens-Corning Fiberglas B 

Now at 90, stock has growth po- 
tential but return is meager on the 
present $1 annual dividend. Sales are 
expected to reach $150 million in 
1955, compared with $136.5 million 
last year, and should total about $250 
million annually by 1960. A gradual 
and progressive improvement in earn- 
ings with wider profit margins is ex- 
pected to accompany the gain in vol- 


ume. In 1954, net income equaled 
$2.68 a share, up from $1.71 in the 
preceding year. The company is plan- 
ning construction of a new plant in 
the East to produce insulating ma- 
terial and a new research laboratory. 
Improvements in production methods 
will by the end of this year permit a 
25 per cent gain in glass wool output 
over 1954. Operations in the auto- 
mobile field, textiles, insulation and 
reinforced plastic parts are expected 
to show exceptional growth. 


Philco Corp. B 

Stock, now at 37, is a business- 
man’s growth commitment. (Pays 
$1.60 . annually.) A 45-day strike 
closed company’s TV plants during 
1954 but lower military and appliance 
shipments also contributed to a sales 
volume of only $349.3 million vs. 
$430.4 million in 1953, Per share 
earnings fell to $1.70, against $4.86. 
But the fourth quarter accounted for 
over $100 million of last year’s total 
and, so far, 1955 experience has con- 
firmed the improving trend. Plans call 
for a “large increase in refrigerator, 
freezer, air conditioner, electric range 
and laundry equipment manufactur- 
ing activity during the second quarter 
of 1955.” Based on distributor and 
dealer orders for new model room air 
conditioners, company is confident 
that it will maintain its leading posi- 
tion in this category, held in each of 
the past 19 years. 
Trane ss 

Although not on the bargain coun- 
ter, stock has long term growth pos- 
sibilities, recent price 55. (Paid 50c 
so far this year; 75c in 1954.) Aided 
by sharply lower taxes and a 10.5 
per cent rise in sales, earnings in- 
creased to $2.84 a share in 1954, from 
$1.79 in the preceding year. Air con- 
ditioning products led the gain in 
volume and are now almost equal to 
sales of Trane’s wide heating line. 
Margins improved despite a slight 
drop in defense business and payment 
of $470,000 into an employes’ retire- 
ment trust during 1954. Trane ex- 
pects to increase sales another 10 per 
cent in 1955 and achieve further im- 
provement in earnings. More intense 
competition lies ahead this year, but 
increased efficiency should bring low- 
er production costs. 


*Traded on the Midwest Stock Exchange. 

























































‘Labor Saving Demands Aid 


Office Equipment Makers 


High level of business activity and the need to cut 


operating costs assure sustained volume. Electronic 


devices and applications are opening up new fields 


onfronted by the daily deluge of 
C paper work of all kinds, the 
business world is becoming aware of 
the fact that the tide can be stemmed 
only through more efficient office ma- 
chinery which can handle more tasks 
in much less time than a roomful of 
people. 

Electronics in the business office is 
still in its rudimentary stages, how- 
ever, and the market as a whole is 
relatively untouched. Only about five 
per cent of office work today is done 
by automatic machines. Although 
numerous high-speed electronic data- 
processing devices have been unveiled 
during the last several years, the 
number of clerical workers and the 
cost of their work continues to grow. 

National Cash Register observes 
that there were about eight million 
men and women doing office chores 
in 1954, an increase of 3.4 million 
since 1940. “The increase in the 
number of clerical workers during the 
period was 33 per cent greater than 
the number of factory workers,” says 
National. “In 1940 there were 10.8 
clerks for every 100 employed people ; 
today there are 15.4 and the average 
clerical wage is 40 per cent greater 
than it was six years ago. At an 
average weekly wage of $60, the cler- 
ical payroll of the country is around 





Years 

Company ended: 
Addressograph-Multigraph ........] July 31 
ee, Dec. 31 
ok | eer Dec. 31 
Int’l Bus. Machines .............. Dec. 31 
Nat'l Cash Register............... Dec. 31 
ee Dec. 31 
Remington Rand ................. Mar. 31 
i eg ETE eae July 31 
ee ee eee 7 June 30 
PO rer Dec. 31 
Underweod Corp. ................ Dec. 31 


*Paid or declared to April 6. a—Six months 
s—Plus stock. N.R.—Not reported. 
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$25 billion a year. To that amount 
must be added the cost of fringe ben- 
efits which for some 90 companies 
recently surveyed amounted to $700 a 
year per employe.” 

The $25 billion is a fairly enormous 
sum to be laid out for office house- 
keeping tasks. The office equipment 
manufacturers are spending a good 
deal of time and effort not only in re- 
search and the fabrication of labor- 
saving devices but also in efforts to 
convince company purchasing agents 
and office managers that much more 
work can be done and done better 
with less help. The modern business 


The Office Equipment Manufacturers 


office can also economize on rental 
space by devoting a corner or two to 
impersonal machines which can per- 
form 15,000 or more mathematical 
operations a second or which can 
shuffle and deal punched cards faster 
than the eye can follow, and at the 
same time eliminate repetitious tasks. 

Actually, the movement of elec- 
tronic equipment into business offices 
is accelerating. International Business 
Machines, which brought out the first 
commercial data-processing machine 
in 1946, has a whole series of them 
now ; 21 of the biggest size, the “giant 
brain,” are in operation and many 
more are on order; several hundred 
of the medium-sized type are present- 
ly on order and are expected to be in 
use within the next two or three 
years. Remington Rand, which has 
delivered 26 of its giant Univacs, has 
several hundred orders for its medi- 
um-sized machine. Other companies 
meanwhile are entering the same 
field. National Cash Register, Ray- 
theon Corporation and Radio Corpo- 
ration of America for example are 
well advanced in the development of 
similar electronic computers, and as 
time goes on, competition between 
these miraculous robots will increase. 

At the same time there will be 
more buyers. Management’s growing 
interest in automatic office machinery 
was pointed up by the unusually large 
attendance at the recent American 
Management Association conference 
in New York where displays of elec- 
tronic data processing machines at- 
tracted close attention. Underwood 
Corporation’s Elecom 50, an electron- 
ic computer adapted for use by small 
businessmen, was shown for the first 
time. Certain big corporation repre- 

Please turn to page 25 








7— Sales —~ 7———Earned Per Share——. -————Dividends——--__, 
(Millions) 7—Annual— -—lInteri ndi- Recent 
1953 1954 1953. 1954 1953 1954 1954 *1955 cated Price Yield 
$62.7 $65.4 $5.74 $5.92 a$3.05 a$3.38  s$3.00 $1.50 $3.00 87 3.4% 
159.9 168.7 1.44 1.56 were ee 0.85 0.50 1.00 30 3.3 
b7.4 b6.7 0.82 N.R. b0.64 b0.10 0.45 0.05 0.20 12 we 
410.0 461.4 8.53 11.35 seks “ose $3.80 1.00 4.00 401 ss 
260.9 259.1 1.71 1.94 1.00 0.52% 1.10 44 23 
32.8 35.0 1.48 2.41 Tre. sr 1.20 =-s0.35 1.40 39 3.6 
b168.4 b186.2 2.71 2.32 b1.61 »b2.19 1.00 0.50 1.00 42 2.4 
72.7 84.4 2.32 1.83 a0.96 a0.81 1.35 0.60 1.20 22 5.5 
ga2. 01 3.14 1.10 c0.83 c2.01 0.75 0.15 (e) 23 ae 
N.R. N.R. 1.30 1.95 Site a areas 1.00 _s0.65 1.30 36. 3.6 
78.3 76.0 1.13 1.66 1.25 0.25 1.25 35 3.6 








ded January 31 of following year. 





b—Nine months. 


c—Six months. 








e—May pay $1.00 or more. 


FINANCIAL WORLD 
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Are the Insiders Always Right? 


n the nineteen-twenties, everyone 
] interested in stocks was eager to 
know what the “insiders” were do- 
ing. The tipsters were glad to 
oblige; the air was full of gossip 
which purported to give the “low- 
down” on the latest ventures of Liv- 
ermore, Meehan, Cutten, Durant and 
a host of others of lesser fame. In 
addition to the floor operators, and 
others who devoted most of their 
time to the management of pools, 
there were many who held important 
executive positions in large industries 
but who were not averse to playing 
the market in a rather spectacular 
manner on the side. 


Declining Interest 


Nowadays, we hear much less 
about the mysterious “they.” There 
are numerous reasons for the decline 
in interest in the doings of the in- 
siders. For those possessing long 
memories, the glamor of the “big 
shot” speculators was sadly tarnished 
by the record of the misfortunes of 
some of the more prominent plungers 
in 1929 and ensuing years. Then, 
of course, with the enactment of stock 
exchange legislation, the regulations 
imposed by the terms of the law and 
the rulings of the SEC greatly cir- 
cumscribed the stock market activi- 
ties of both professional speculators 
and officials of corporations. 

The majority of important manip- 
ulative undertakings have been 
squelched at a comparatively early 
stage by SEC investigations, and in 
recent years there has been little evi- 
dence of “sponsorship” for advances 
in stocks. Consequently, stock market 
lore in recent years has lacked the 
legendary figures who appealed so 
strongly to the imagination of small 
traders in past bull markets. 

Nevertheless, it seems doubtful 
that the public will ever lose its in- 
terest in the market activities of those 
who supposedly have access to “in- 
side information,” or its faith in the 
seemingly superior perspicacity and 
money making ability of the insiders 
on their market transactions. 
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The monthly SEC reports on 
transactions by insiders (corporation 
officials and large stockholders) in the 
stocks of the companies with which 
they are associated are interesting 
but not very helpful. The informa- 
tion usually appears too late to be 
of much value. Apart from the mat- 
ter of timeliness, there is always the 
question of whether the purchases or 
sales of a single month have any sig- 
nificance as an evidence of the insid- 
er’s judgment as to the future of his 
company. In August 1939 high ex- 
ecutives of two of the largest indus- 
trial corporations sold large blocks of 
shares of the enterprises with which 
they were identified. Since the sales 
were made shortly before a very sharp 
advance in stock prices, this may per- 
haps be taken as evidence that these 
individuals, despite the advantages of 
their associations, are far from in- 
fallible in their stock market judg- 
ments. There have been many similar 
cases, as well as a few which support 
the other side of the argument. 


Insufficient Data 


The great difficulty with attempts 
to interpret these SEC reports lies 
in the probability that, in the large 
majority of instances, they give only 
a part of the information needed in 
order to fathom the real market judg- 
ment of the insider, and usually no 
hint of the motivation behind the 
purchases and sales. Thus, a single 
month’s transactions may be predi- 
cated upon factors which have little 
or no relation to the individual’s 
opinion of future developments. 

If successive monthly reports show 
persistent accumulation or liquidation, 
such transactions may prove to have 
significance with respect to the future 
of the company involved. But even 
such evidence is not necessarily con- 
clusive unless it is supported by other 
factual data. 

These observations, although per- 
tinent in connection with the changes 
which have taken place in recent 
years, admittedly do not answer the 
question posed by the title of this 


chapter. However, there is no need 
to equivocate on that point. The re- 
ply of all who have studied the finan- 
cial markets at some length will un- 
questionably be in the negative. At 
all events, access to the private opin- 
ions of major corporation excutives, 
although sometimes helpful, provides 
no warranty of success in the stock 
market. A sincerely expressed opin- 
ion, based upon a given set of cir- 
cumstances, may prove to be erro- 
neous in the light of the sudden ap- 
pearance of market influences which 
are as much of a surprise to captains 
of industry as to the “man-in-the- 
street.” 


Estimation Difficult 


Furthermore, even granting the 
soundness of the information and the 
validity of the interpretation from a 
broad economic viewpoint, it is fre- 
quently difficult to estimate the prob- 
able effects of the information upon 
the stock market. The executive who 
is fully informed on the immediate 
situation of his particular industry is 
nevertheless unlikely to be competent 
to decide whether his company’s stock 
has already discounted forthcoming 
news, nor is he trained to make ade- 
quate allowances for the effects of 
trends in the general market. 

New developments which are funda- 
mentally bullish sometimes add little 
or nothing to actual earning power 
for periods of months or even years. 
In the pre-SEC days, stocks advanced 
quite easily on prospects alone. At 
present, although the market still re- 
tains a measure of its discounting 
function, quotations are more closely 
geared to current earnings and divi- 
dends. 

One must go a long way back in 
market history to find the time when 
riches were acquired, and retained, 
on tips from insiders. Under present 
conditions, there is little reason to 
envy the man who is supposed to 
have “connections.” The advice of a 
practical economist is likely to prove 
a more satisfactory guide to stock 
market profits. 
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FINANC‘AL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 
. .» LOUIS GUENTHER, Publisher, 1902-1953 


April Markets 


Tue BOARD ROOM 
trader, as investors realize, is a per- 
son who usually combines a curious 
respect for patterns of past price per- 
formance with the delicate feel of the 
ticker tape of the present to help him 
shape judgments as to the immediate 
future. Currently, if brokers’ com- 
ments are to be taken as a guide, 
these traders feel that the market, 
having shaken itself down from the 
early March highs, is now attracting 
selective buying on a dividend income 
basis. As for the pattern of past be- 
havior in April, they find little statis- 
tical nourishment. The Dow-Jones 
historian simply reports that in 54 
preceding years, the Industrial Aver- 
age advanced 28 times while it de- 
clined 30 times; the Railroad Aver- 
age, directly reversing the count, ad- 
vanced 30 times and declined 28. 

What can you deduce from this in- 
formation? Simply that this April is 
much like a half century of other 
Aprils: People are waiting for a 
glimpse at the first quarterly reports 
before branding themselves as either 
bullish or bearish for the near future. 
This year, the quarterly statements 
are expected to be generally fair and 
warmer. Particularly is this the case 
in the rails; for Class I carriers the 
first two months of the year showed 
a good come-back in earnings. 


Big Banking 


‘THe MERGER TREND in 
the field of industry has an interest- 
ing counterpart in the field of finance ; 
the bigger a company customer 
grows, the larger becomes the poten- 
tial service that a bank can give it. 
Such, at least, is the way bank man- 
agement looks at the situation, and 
two recent consolidations in which 
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this consideration was important were 
the Chase Manhattan and First Na- 
tional City unions. In the areas both 
of business and banking, the trend 
toward bigness can be supported with 
arguments that eompetition will be 


increased rather than decreased. 
Nevertheless, some observers express 
misgivings that the merger trend may 
make big banks more vulnerable than 
before to political criticism. While, in 
actual effect, competition may be 
heightened as a result, the number of 
competing banks is reduced, thus 
lending support to the argument of 
those who are frankly critical of the 
tendency. A problem in public rela- 
tions, it need cause bank shareholders 
little concern at present. In the fu- 
ture, it could become a matter of 
some importance should the contrac- 
tion of loans become necessary as 
wise bank policy. At such times the 
lender becomes unpopular. 


Fair Trade Bowing 


Recent stupies of 
Fair Trade legislation which has 
failed to produce the happy results 
forecast for it by its sponsors simply 
confirm a public prejudice that is 
deeply rooted in this country, Price 
control under any name, even the 
misleading name of Fair Trade, is 
anathema to the American people and 
whether it is employed as a ceiling or 
flooring level, the result is usually the 
same. People enjoy the freedom of 
the market place where they can shop 
for value. So long as this is the case, 
producers will continue to seek to 
make goods the public wants at lower 
cost, and merchants will endeavor to 
sell such goods at lower prices. 

The Miller-Tydings and McGuire 
Acts were designed to gain exemption 
from our anti-monopoly statutes by 
allowing manufacturers to fix the re- 















tail prices of trademarked or brand- 
name products without fear of anti- 
trust prosecution. The effect, it has 
seemed to FINANCIAL WoRLD, would 
be to move the American economy 
away from dependence on the market 
place to reliance upon cartelization for 
determining prices. Cartelization has 
retarded commerce in Britain, Ger- 
many and other European countries 
where it has been practiced. In con- 
trast, the spur of competition in the 
United -States, while it has worked 
hardship in some instances, has been 
the tonic of American progress. 


Changing Order 


Four Great depart- 
ment stores of New York City, each 
known to shoppers and merchants the 
country over, have been closed in the 
past three years: Frederick Loeser’s 
(Brooklyn), James McCreery & Co., 
John Wanamaker’s and, only last 
week, Hearn’s. The Wanamaker’s 
and Hearn’s stores were landmarks 
in what was once uptown but now is 
downtown New York, in the vicinity 
of Fourteenth Street. The latest cas- 
ualty, Hearn’s, had weathered the 
changing economic scene for more 
than a century and a quarter. In ad- 
justing to the trend by moving its 
headquarters to an uptown Bronx 
store, opened originally as a branch, 
the company will operate that store 
and another on Long Island, and 
probably will open additional outlets. 

The move illustrates anew the im- 
pact on economic life of changes tak- 
ing form in recent years. In the high- 
ly competitive, low profit-margin 
merchandising field, those companies 
that foresaw the trend of population 
and markets are now in relatively 
strong position. Those that did not 
enjoy less favor with investors even 
though retail trade is booming. 
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Growth Prospects 
For Arizona Utility 


Arizona Public Service Company operates in one of the 


country's most promising growth regions. One of every 


four share-owners of the company is an Arizona resident 


f the many factors which enter 
into the analysis of a public util- 
ity security, one of the most impor- 
tant is the territory served. The rea- 
son: Unlike industrial companies 
which frequently close up shop in one 
area and move to another, a utility is 
“wedded” to the territory in which it 
operates, for better or worse. 

Thus, the fact that Arizona Public 
Service Company serves one of the 
nation’s fastest-growing areas is of 
more than passing interest. Arizona 
Public Service (formed in March 
1952 through a merger of Central 
Arizona Light & Power and Arizona 
Edison) operates entirely within the 
borders of the Grand Canyon State, 
furnishing electric, gas, and water 
services to nearly 270,000 customers. 
Total operating revenues of $34.5 
million last year consisted of $25 mil- 
lion (72 per cent) of electric reve- 
nues, $8.6 million (25 per cent) came 
from gas sales, and over $900,000 
(three per cent) from water and mis- 
cellaneous revenues. 

In the decade from 1940 to 1950 
and°in the half-century since 1900. 
Arizona experienced the second most 
rapid growth of any state in terms of 
population, ranking behind its neigh- 
bor to the west, California. This 
growth trend has continued in recent 
years. Since 1940 the state’s popula- 
tion has nearly doubled and now 
stands at nearly 1,000,000. 

Most Arizonans work in one of 
four main branches of the state’s 
economy: Agriculture, mantfactur- 
ing, mining, or tourist trade. Agricul- 
ture holds top spot in the state’s 
economy, with $350 million of farm 
income produced chiefly from cotton, 
livestock, vegetables, and citrus fruits. 
Manufacturing has grown consider- 
ably in recent years, attracting such 
companies as Goodyear, Motorola, 
International Harvester, Heinz, Rey- 
nolds Metals, and others. Copper pro- 
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Named for Arizona's stately Saguaro cactus, 

native in the United States only to Arizona, 

the company's new Saguaro Plant is a 200,000 
kilowatt steam electric generating station. 


duction (in which Arizona ranks first 
among the 48 states) has made min- 
ing the third largest source of in- 
come and new mines at Bisbee, Globe, 
and San Manuel insure increased out- 
put of this vital mineral. Fourth 
from an economic standpoint is Ari- 
zona’s $160 million a year tourist 
industry which draws two million 
persons to the state annually. This 
is hardly surprising since one can 
count on an average of 230 clear days 
each year, not to mention such potent 
scenic attractions as the Grand Can- 
yon and the Painted Desert. 





Arizona Public Service 
Gross Earned 


Revenues Per Divi- 
Year (Millions) Share dends *Price Range 
ee. Mee OF ac i ceuntvass 
Ds: Mee: Baeberinge: 6 ses Fbcw ewes 
| J « Ge! ee ee 
ee. 2a 6) whe hotdaa kone 
1951... 222 1.01 sain, «aid tnee Rand 
1952... 27.5 1.38 $0.80 167%—12% 
1953... 31.5 1.22 0.90 175%%—15% 
1954... 345 142 090 234%4,—17% 





*Over-the-counter. Note—Figures are pro-forma 
to reflect merger of Central Arizona Light & 
sow and Arizona Edison, effective March 1, 
1952. 


With a service area of 37,000 
square miles, Arizona Public Service 
operates in ten of the state’s 14 
counties and virtually all of the prin- 
cipal cities. Phoenix, the state capital 
and the hub of many important mar- 
kets of the Southwest, is the largest 
city served, while others include 
Chandler, Gilbert, Prescott, Glendale, 
Douglas, Yuma, and Flagstaff. In 
some cities, such as Phoenix, both 
electric and gas services are provided, 
while in others only one of these ac- 
tivities is carried on. 

In 1954, residential customers of 
Arizona Public Service used an aver- 
age of 2,570 kilowatt-hours of elec- 
tricity, 50 kwh higher than the na- 
tional average. Revenues from gas 
sales, meanwhile, reached a new high 
even though unusually mild weather 
last spring and fall caused a slight 
drop in the average annual use for - 
residential gas customers. All of the 
company’s gas requirements, inciden- 
tally, are purchased from El Paso 
Natural Gas under firm contracts. 


Adds to Facilities 


With both industry and population 
in a dynamic growth trend, facilities 
of Arizona Public Service have been 
increased substantially. A total of 
$113.6 million has been spent for con- 
struction since 1945 and some $16 
million more will be required for 
planned expenditures this year. The 
largest single project is the Saguaro 
Power Plant where a 100,000-kilowatt 
unit was placed in service in mid- 
1954; a second unit of the same size 
will be in service in time to meet the 
summer peak load this year. Addi- 
tions to generating capacity will fur- 
ther reduce the system’s reliance on 
purchased power. Last year, over 60 
per cent of Public Service’s electric 
needs were company-generated and 
the proportion should continue to in- 
crease. 

Arizona Public Service has a policy 
of keeping up with all developments 
affecting the electric power industry 
and last year joined with eight other 
companies in forming the Rocky 
Mountain Nuclear Power Study 
Group which is studying the feasibil- 
ity of building a nuclear power re- 
actor in the western United States. 
It is also interesting to note that 
President Henry B. Sargent of the 

Please turn to page 29 
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CHASE MANHATTAN 


BANK 


STATEMENT OF CONDITION, MARCH 31, 1955 


RESOURCES 


Cash and Due from Banks. . . . 
U. S. Government Obligations . 
State, Municipal and Other Securities 
Mortgages. . . . . 
Loans oF whe 

LESS: Reserve for Bad Debts 

Unallocated Reserve for Bad Debts 

Accrued Interest Receivable mate. 
Customers’ Acceptance Liability. . . 
Banking Houses. . .. . 
Other Assets . . 2 «© « « 





$2,974,014,748 
62,186,976 


LIABILITIES 





Deposits . . 2 « » 
Foreign Funds Borrowed 
Reserve for Taxes .. . — 
Other Liabilities . 


Acceptances Outstanding . 
Less: In Portfolio 


$125,486,964 
9,359,644 


8,000,000 





General Reserve for Securities 
Capital Funds: 
Capital Stock . 


(12,000,000 Shares—$12.50 Par) 


ee a ke 
Undivided Profits . . . . 


$150,000,000 


300,000,000 
64,553,729 


$2,018,131,240 
1,701,666,145 
630,517,729 
135,266,094 


2,903,827,772 
20,562,994 
113,212,430 
57,791,450 
15,599,864 
$7,596,575,718 











$6,865,133,336 
17,344,308 
31,843,946 
39,573,079 


116,127,320 
12,000,000 


514,553,729 





$7,596,575,718 








United States Government and other securities carried at $594,888,677 were pledged 
to secure public and trust deposits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 


On March 31,1955, The Chase National Bank and Bank of the Manhattan Company 
joined forces as The Chase Manhattan Bank 
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For Busy Investors Who —~ Specific Advice Quickly 


MARKET OUTLOOK 















Fundamental and technical factors justify an optimistic 


attitude, but at least four potentially serious pitfalls 
lie ahead. Any one of these could cause a market break 


Recent trends in production, retail trade, 
building activity, employment, personal income and 
other important fields show all the earmarks of a 
full-fledged business boom. There can hardly be 
any question that corporate earnings for the second 
quarter will make as favorable comparisons with 
1954 results as those for the first quarter, soon to 
be announced. Dividends will continue to move 
upward, and thus even a further advance in stock 
prices will not bring any dangerous decline in 
yields, which have changed very little during the 
past five months despite the market pyrotechnics 
witnessed during thi period. 


The shakeouts of January and March may or 
may not have provided full correction of previous 
speculative excesses, but they did a good enough 
job along these lines to improve the market’s tech- 
nical position to a considerable degree. Assuming, 
as may well be true, that the major bull move has 
entered its final phase, there still seems to be no 
reason to expect this phase to end for months to 

-come. In all previous bull markets, the top has 
been postponed until stocks were much more over- 
valued statistically than they appear today. 


Nevertheless, investors most decidedly can- 
not throw caution to the winds. The final months 
of a bull market have always been a hectic period 
in which some issues showed sharp advances while 
others lagged or even declined by a substantial 
amount. Such a selective tendency is likely to be 
particularly evident over coming months, and it 
may not always work to the advantage of the con- 
servative person who seeks reasonable profits with- 
out incurring undue risks. The temptation to con- 
centrate one’s funds in fast movers will be great, 
but it must be resisted. 


In addition to the problem of stock selection, 
investors face four potentially serious pitfalls which 
could cause a break in the market as a whole. The 
most menacing of these is the possibility of war in 
Asia, which would bring renewed excess profits 
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taxation, price and production controls, stiff re- 
negotiation of defense contracts and a diversion of 
industrial activity from profitable civilian output to 
low-margin military work. War scares may tem- 
porarily affect the market as severely as would 
war itself. 

Another problem is the possibility of political 
attack on the provision of last year’s tax law pro- 
viding partial relief from double taxation of divi- 
dends. This threat may not materialize, and even 
if it does it is conceivable that the market might 
largely ignore it if short term trends happen to be 
strongly upward at the time. But this cannot be 
taken for granted in view of the excited response 
last year to enactment of dividend tax relief. 


The rapid and substantial increases of recent 
months in consumer credit, mortgage debt, busi- 
ness loans and State and local borrowing have led 
to a moderate amount of credit strain, evidenced 
by advancing short term interest rates and an in- 
crease in borrowing by member banks to a point 
exceeding their excess reserves. Federal Reserve 
authorities might very easily view a continuation 
of such trends as so unhealthy as to call for an ad- 
vance in the rediscount rate or renewed liquidation 
of central bank holdings of U.S. Government se- 
curities. 


Finally, corporate profits may be more severely 
affected by payroll cost increases than has previ- 
ously been expected. It is estimated that the cost 
of a guaranteed annual wage and other demands by 
automobile workers might run as high as sixty 
cents an hour. Obviously, the union has no idea of 
actually obtaining any such figure, but compromise 
will be expensive, and it is doubtful that added 
costs can be passed on to consumers. These various 
uncertainties do not call for pessimism with respect 
to stock prices, but they require strict avoidance 
of overvalued, low-yielding and unduly volatile 
issues. 


Written April 7, 1955; Allan F. Hussey 
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CURRENT TRENDS 











Higher Incomes 


Personal income reached a new high in February 
because of bigger factory payrolls. The Commerce 
Department in its monthly report said that Ameri- 
cans earned at an annual rate of $292.4 billion in 
February—$1 billion higher than the previous best 
level, January, and $7.4 billion above February last 
year. For the first two months of 1955 Americans 
earned at an annual rate of 2.5 per cent more than 
in the similar months of 1954. The factory payroll 
increases, mostly in durable goods industries, 
stemmed from a longer work week and more jobs. 


Building Boom 

As the spring building season opens, a new con- 
struction record is reported for the first three 
months as well as for March, with dollar volume 
in the first quarter at an annual rate of $41 billion 
compared with the $37.25 billion record rate set 
last year. Work done in March had a value of $2.9 
billion and the total for the first three months came 
to $8.4 billion or 13 per cent more than in the first 
quarter of last year. Private residential building 
was also at a new high in March, and in the three 
months at $3.3 billion up 35 per cent over the same 
1954 period. Other types of private construction 
that hit new peaks were commercial, religious and 
educational buildings. A record volume of work is 
still on hand, according to Engineering News-Rec- 
ord, which racked up heavy construction awards 
of nearly $4.4 billion for the three months, 56 per 
cent more than in 1954 and eight per cent above the 
previous high in 1953. Biggest gain in any category 
is mass housing which has pushed its 13-week total 
to more than $1.7 billion or 111 per cent above the 
previous record set two years ago. 


High Steel Rate 


Following a forecast that-the steel operating rate 
for the week ended April 1 would be 93.6 per cent 
of capacity, the steel-makers turned in an actual 
rate of 94.4 per cent, producing nearly 2.3 million 
tons, the most for any week in just about a year. 
The rate forecast for last week was 93.4 per cent of 
capacity but whether the industry exceeds this or 
doesn’t quite make it, the high rate of out-turn is 
reflected in good business for the iron ore and the 
steel-carrying railroads in the Great Lakes, Ohio 
Valley, and Allegheny districts. Converted into auto- 
mobiles and trucks, vehicle parts and agricultural 
implements the metal adds considerably more to 
freight volume. 
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Instalment Debt Still Rising 


A brisk February market for automobile sales 
pushed instalment credit to a new high by the end 
of the month. Automobile paper outstanding rose 
contra-seasonally (it usually declines in February) 
by $182 million to a total of $10.6 billion but de- 
clines in most other categories held the net increase 
to $72 million. The total outstanding on February 
28 was $22.5 billion, representing debt on automo- 
biles, household appliances, furniture and other 
consumer goods, home repairs and personal loans. 
This was an increase of $926 million or 4.3 per cent 
over the year-earlier figure. Of this, $631 million 
or nearly 69 per cent came from a rise in automo- 
bile loans. 


Salk Polio Vaccine 


An important new market will open up for the 
ethical drug industry on April 12 if results of the 
nation-wide Salk polio vaccine tests are as favorable 
as unofficial reports indicate. The National Foun- 
dation for Infantile Paralysis has purchased enough 
vaccine to treat about nine million children, but 
after the requirements of the Foundation have been 
met, the vaccine will be sold by leading drug com- 
panies to druggists and doctors. It will take some 
time before commercial production can be ex- 
panded to meet full demand for the drug. With 
an estimated five million children coming into the 
polio-susceptible age bracket each year, the long- 
term market for the vaccine appears sizable. The 
largest producers of the vaccine are Eli Lilly and 
Parke, Davis, while others are Cutter Laboratories, 
Allied Laboratories, American Home Products’ 
Wyeth division, the Sharp & Dohme division of 
Merck & Co., and Pitman-Moore of Canada. 


Petroleum Additives Growing 

’ Chemicals which add new and useful properties 
to petroleum products now represent a $350 mil- 
lion a year business and future growth prospects 
appear promising. Only tiny quantities of chem- 
icals are used in gasoline—the largest market for 
additives—but with 50 billion gallons of gasoline 
sold in the U.S. in a single year, sales of gasoline 
additives have risen to around $250 million yearly. 
Such additives help to prevent engine knock, reduce 
stalling, and remove combustion chamber deposits. 
Without the advances made in automotive and avia- 
tion gasoline, today’s high-compression auto engines 
would be unworkable and modern airplanes 
couldn’t get off the ground. Additives are also 
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being used in lubricating oils, home heating oils, 
and diesel fuels, pointing to expanding markets for 
the numerous chemical companies which produce 
these products. 


Progress in Heat Pumps 

Heat pumps, which with a single investment pro- 
vide home owners with air conditioning in the sum- 
mer months and heating in the winter, are growing 
in public acceptance. Until fairly recently, most 
heat pump installations were in the South. But 
General Electric, with the active backing of Atlantic 
City Electric, has been pushing sales of its units in 
southern New Jersey with some success; the latter 
company reports there were 20 heat pump installa- 
tions in its territory last year (which produce in the 
neighborhood of $240 of revenue per unit a year) 
and hopes to add another 150 this year. Although 
the cost of heat pumps runs higher than conven- 
tional heating and cooling equipment, the absence 
of fire, dirt, or soot are strong selling points. And 
General Electric, which has announced new models 
of its Weathertron units engineered to meet the 
requirements of northern climates, has been gradu- 
ally reducing prices. An official of G.E. estimates 
that there are about 4,300 heat pumps in operation 
in the U.S. now, but forecasts a total of 200,000 
by 1960. 


Rise in Share Ownership 


The New York Stock Exchange reports that Gen- 
eral Electric Company gained more new common 
share owners last year than any other company 
listed on the Big Board, the number increasing by 
49,478 to a total of 295,945. The rise reflects the 
three-for-one stock split last June which, in lower- 
ing the market price for the new stock, made it 
more attractive to prospective buyers. American 


Telephone & Telegraph added 41,754 share owners 
during the year for a total of more than 1.3 mil- 
lion, largest of any company. General Motors still 
occupies second place with 459,068 owners; Stand- 
ard Oil (N.J.) is third with 296,782; G.E. is fourth, 
and U. S. Steel is fifth with 221,896. 


Corporate Briefs 

Directors of Kaiser Aluminum & Chemical Corp. 
have voted a three-for-one stock split subject to 
stockholder approval of an increase in authorized 
shares from six million to 20 million at a special 
meeting scheduled for May 24. 

Kroger Co. plans to borrow $15 million for im- 
provements this Fall, and in addition to its new 
stores in Birmingham and Knoxville, will build 
further units throughout the South. Also under 
consideration is a plant to make instant coffee. 

Boeing Airplane expects 1955 sales to be some- 
what smaller than 1954 when volume exceeded $1 
billion for the first time. Delivery dates have been 
extended for C-97s and the B-47 medium jet 
bombers. 

Republic Pictures may concentrate all film pro- 
duction in TV features unless the company can ne- 
gotiate higher rentals and longer playing time from 
the theatre chains. 


Latest Market Statistics 


April 6 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ...... 13.67 10.22 
SM gio ick meee 11.59 5.36 
20 Willities ........-. 16.25 14.66 
* Average Yields 
50 Industrials ...... 4.18% 5.36% 
Re es ius a 4.79 6.40 
2B Weeeiee sc... 5. 4.56 4.99 
OG StOcMS .......... 4.25 5.35 
*Standard & Poor’s Corporation; see also page 32. 


HOW THE MARKET MOVES 


MONTHLY AVERAGES 
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SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given —together with reasons for 
the change when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net 
Price Yield 


U. S. Gov't 2%, 1972-67.......... 
American Tel. & Tel. 2%s, 1975.... 
Atlantic Coast Line gen. 4%s, 1964. 
Beneficial Loan 2%s, 1961........ 
Chicago, Burlington & Quincy 3%s, 

BE. dite nasmimesiie pak acaciens 
Cities Setvice 3s, 1977. «.....0.5.00 
Commonwealth Edison 2%4s, 1999.. 
Oklahoma Gas & El. 234s, 1975..... 
Pacific Tel. & Tel. deb. 234s, 1985. .’ 
Southern Pacific Co. 4%s, 1969.... 
Southwestern Gas & El. 344s, 1970.. 
West Penn Electric 3%s, 1974..... 


97 2.72% 
95 3.08 
109 3.33 
95 3.43 
101 3.08 
98 3.13 
91 3.13 
94 3.16 
93 3.11 
106 3.94 
101 3.17 
103 3.29 


Preferred Stocks 


These are good grade issues suitable for 


ment purposes. 


American Sugar Ref. 7% cum..... 
Associated Dry Goods 54% Ist cum. 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum. .........00. 
Champion Paper $4.50 cum........ 
Public Service E&G $1.40 cum. conv. 
Reading 4% lst par $50 non-cum... 


Recent 
Price Yield 

143 4.90% 

109 4.82 
59 = 4.24 

107 4.21 
32 4.38 
42 4.76 

100 5.00 


Wheeling Steel $5 Cum............ 


Long Term Growth Stocks 


general 


Call 
Price 
Not 
104 
Not 
100% 


105 


- 100 


103 
102% 
105 
105 
103% 
104.4 


invest- 


Call 

Price 
Not 
110 


Not 
106 
(1960) 
50 
105 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


--Dividends—, Recent 


1953 
Dow Ghemital i. 5.40% s0<08e3- *$1.00 
El Paso Natural Gas.......... *1.60 
SGoneral) Moods. < 3... .0s.50533- 2.65 
Standard Oil of California..... 3.00 
Union Carbide & Carbon...... 2.50 
United Air Lines............. 1.50 
Westinghouse Electric ........ 2.00 





1954 Price 
$1.00 47 
2.00 49 
AS eee 7D 
"$00. 79 
250. | Bz 
150 44 
250) Is 


*Also paid stock. Based on current quarterly rate. 
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Yield 





Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


r-Dividends—, Recent 
1953 1954 Price Yield 


American Tel. & Tel........... $9.00 $9.00 180 50% 
Borden Company ............. 2.80 *2.80 64 44 
Columbia Gas System......... 0.909 0.90 16 56 
Consolidated Edison .......... 230 240 50 48 
ere ere 3.00 300 53 57 
Louisville & Nashville......... 5.00 5.00 8 59 
MacAndrews & Forbes......... 3.00 3.00 50 6.0 
May Department Stores........ 180 180 36 5.0 
BRUNOED DOD co nccccvescsagnns 180 180 33 54 
Pacific Gas & Electric......... 2.05 2.20 47 4.7 
Pies TA ii cviccccusiess 1.62% 2.00 .39 5.1 
i, 2. eS eer 00 300 40 75 
ee ee eee 240 240 4 55 
Socony-Vacuum Oil ........... 2235 235 S% 43 
Southern California Edison.... 2.00 2.00 48 75.0 
Stamdand Teamds ..siccccccess 1.70 215 39 55 
ee 200 2.5 46 49 
Ce ere 340 3.75 996 39 
Union Pacific Railroad........ 6.00 6.00 159 38 
Walgreen Company ........... 1.70 160 29 55 
West Penn Electric........... 1.10 115 25 48 





*Also paid stock. Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


r--Dividends— Recent 
1953 1954 Price Yield 


BOG SE occa ti cuniveseks $3.00 $3.00 55 55% 
Bethlehem Steel ............-. 400 5.75 137 §44 
Brooklyn Union Gas........... 150 1.60 $5.2 
Cheott,; PO sc inks dscéeds 250 2.50 4 5.7 
Container Corporation ........ 220 250 64 4.7 
Flintkote Company ........... 2.00 300 44 45.7 
General Motors ...........00. 400 500 9% 53 
Glidden Company ............ 200 2.00 41 49 
Kennecott Copper ............ 6.00 600 112 54 
Olin Mathieson Chemical...... 200 *200 53 38 
Simmons Company ........... 2.50 2.50 41 6.1 
Sinaclaie OFF... «3.5 etidedesses 2.60 2.60 55 4.7 
BR. SOE sacs cceeacer cease 3.00 3.00 81 49 
Worthington Corporation ..... 200 250 57 44 





*Also paid stock. +Based on current quarterly rate. tBased 
on $2.50 actual annual basis. §Based on $6 indicated annual 
payment, 
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Washington Newsletter 





Congress plans to repeal 1954 law allowing reserves to be set 
up against future expenses—Committee on Anti-Trust law 


may be investigated—Managements forecast 1955 sales gains 


WASHINGTON, D. C.—Secretary 
Humphrey despaired of fixing that 
hart of the 1954 tax law, which brings 
ompany tax reports into line with 
regular income statements without 
loss to the Treasury. It was a matter 
of setting up reserves for estimated 
uture expenses against current sales. 
So he proposed that the whole idea 
be scrapped, and the House some 
ime ago voted accordingly. But, the 
Senate Finance Committee is playing 
with an idea suggested to it by a 
ewspaperman who, with the shyness 
peculiar to his trade, insists on being 
anonymous, 

The amended sections would copy 

he technique of the Ruml plan, which 
put personal taxes of wage earners on 
2 current basis. They were, ostensi- 
bly, forgiven a whole year of pay- 
nents. Actually, what they were 
baying simply was relabeled. The 
same idea may be applied to reserves. 
For the year, 1954, companies would 
be permitted to relabel their deduc- 
ions from current sales. Then from 
1955 on they’d send uniform reports 
o the Revenue Bureau and to the 
stockholders. 
Under the 1954 law, in contrast, 
ompanies deducted two years of 
osts, which created a big gain for 
emselves and a corresponding loss 
0 the Treasury. Under the proposal 
how being considered, companies 
vould be asked to forego, ostensibly, 
h whole year of deductions. However, 
hey’d merely be skipping a year inso- 
ar as labeling is concerned. They’d 
leduct what they would have de- 
lucted in any case. 










Even if this solves the permanent 
ccounting problem, it won’t do much 
Or companies, which made up 1954 
turns on the basis of what they 
ightfully supposed was law. They’re 
tuck. To take a case, Wolfson’s 
apital Transit is asking, once more, 
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for a higher fare, partly to make up 
for the correction of its 1954 return. 


The Attorney General’s Commit- 
tee on anti-trust law probably will 
itself be investigated. Its report of- 
fended powerful Congressmen and 
Senators, who feel that it doesn’t rep- 
resent interests the law is supposed to 
protect. They’re especially indignant 
with the endorsement of various de- 
fenses, accepted either by Federal 
Trade Commission or the Courts, 
against Robinson-Patman charges. 

The tone of the Committee report, 
though not the text, suggests that the 
authors consider the Robinson- 
Patman Act to be an exception to the 
Sherman Act. It’s treated as a pro- 
hibition of certain kinds of competi- 
tion. Champions of this law, on the 
contrary, consider it a supplement, 
designed to prevent the growth of 
monopoly. 

So far, there hasn’t been much re- 
action in Congress to the parts deal- 
ing directly with the Sherman Act 
itself. Anti-trust chief Barnes, who 
himself is a trust-buster, accepts it; 
acceptance won’t mean that there will 
be any change in policy. It’s with 
respect to the parts dealing with 
Robinson - Patman violations — that 
Congressmen hear most complaints— 
grocers, druggists, etc. 


There will be another attempt 
this month to eliminate the tax ex- 
emption and deduction for dividend 
receipts. It will be made when the 
Senate takes up the bill to modify the 
1954 tax law. So far, Democratic 
party leaders have not offered their 
support. If they do, there’s some 
chance of actual passage. It would 
not, of course, be made retroactive. 


The deal between Montgomery 
Ward and the Teamsters Union, 
trading a wage rise for the voting of 





stock, is as new in labor union as in 
management tactics. Unions in gen- 
eral have not used stocks as weapons ; 
David Beck may have taught them 


something. In turn, managements 
kept wage and proxy bargaining sepa- 
rate, though there’s nothing that com- 
pels them to. 

CIO and AFL experts here say 
that the tactic couldn’t be repeated 
often in future proxy fights. Union 
funds are rarely invested in the in- 
dustries the members draw wages 
from. For that, there’s a simple rea- 
son—the same reason that deters 
other employes, including presidents, 
from tying up their savings in the 
companies that hire them. They want 
protection should the industry or 
company start to lose money. 

Again, where unions did own suffi- 
cient stock, they’ve generally been re- 
luctant to accept, much less demand, 
places on boards of directors. It was 
better, from their point of view, to 
remain an opposition and to refuse 
responsibility for running the busi- 
ness. It’s better, at a bargaining table, 
to be able to criticize freely. 


Each year, Commerce Depart- 
ment asks company managements to 
forecast their sales. They did pretty 
well in 1954, at least in foreseeing the 
trend. They forecast, on the average, 
a decline of 3 per cent from 1953; 
actually, there was a decline of 5 per 
cent, Moreover, soft goods sales man- 
agers accurately forecast advances. 

For the current year, companies 
look for an increase in volume of 4 
per cent, with durable goods, how- 
ever, going up 5 per cent. Greatest 
advance is expected in non-ferrous 
metals—presumably copper. 

—Jerome Shoenfeld 
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New-Business Brevities 





Building ... 

By a refinement in the production 
of its foamed glass insulation block, 
which might be described to the lay- 
man as a first cousin to the cinder 
block, Pittsburgh Corning Corpora- 
tion has come up with a product in 
which one surface (white in color) is 
sufficiently fine-grained to require 
no finishing upon installation—called 
Duraface Foamglas, the block meas- 
ures 18 x 12 inches and is made in 
either three-inch or four-inch thick- 
nesses. . . . An aluminum roofing 
shingle for the home comes in 12 
decorator colors, is fireproof, rust- 
proof and termite-proof—the product 
of LoomRoof Corporation of America, 
it is fully described in a_ color 
brochure available on request to that 
company. . . . A dispenser for slit- 
perforated wallboard tape permits the 


craftsman to unroll, cut off the de- 
sired length and place the tape over 
a seam in one motion—trade-named 
the Speedy Sparker, it’s a product of 
Goldblatt Tool Company. 


Business & Industry .. . 

“Thirty million dollars goes search- 
ing for 50,000 people,” says Tracers 
Company of America as it begins a 
new drive to locate those who have 
apparently long forgotten about their 
accumulated dividend checks, cash 
surrender values and other stock in- 
terests—this search for missing per- 
sons will be aided by a number of 
leading daily newspapers which will 
shortly run daily lists of missing 
stockholders under the heading “For- 
gotten Fortunes.” . . . Westinghouse 
is introducing a built-in 8.3 cubic foot 
refrigerator and a 6.3 cubic foot 














This announcement is neither an offer to sell nor a solicitation of an offer to buy these securities. 
The offer is made only by the Prospectus. 


$40,000,000 


General Dynamics Corporation 
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314% Convertible Debentures, due April 1, 1975 


Convertible into Common Stock at $75 per share 


Price 102142% and Accrued Interest 


Copies of the Prospectus may be obtained in any State only 
from such of the several Underwriters, including the under- 
signed, as may lawfully offer the securities in such State. 


Lehman Brothers 


April 6, 1955. 


Blyth €? Co., Inc. 














freezer to round-out its previously 
announced line of built-in oven and 
surface cooking units for the home— 
although they will be sold only in 
matching pairs, the refrigerator and 
freezer units are equipped with indi- 
vidual mechanisms so that they may 
be installed separately as desired in 
the kitchen. . . .. General Foods is 
now in the canned dog food field with 
introduction nationally this month of 
such a product under the Gaines label 
—the new item has a chemical ingre- 
dient recently developed by Gaines 
scientists to make its protein content 
more completely usable by the dog’s 
digestive system. . . . Virginia Shoe 
Company is the first to bring out 
children’s shoes made from leather 
which has been tanned with Syiflez, 
a Dow Corning silicone imparting 
water-resistance without closing up 
the leather pores—some 25 styles for 
children from ages 2 to 10 are being 
shown... . A new high-alumina cata- 
lyst which American Cyanamid Com- 
pany is now ready to supply commer- 
cially is said to be able to produce 
more gasoline and petroleum end- 
products per pound of catalyst used 
than has previously been possible—it 
has been tested since early 1952 by 
Shell Oil Company, it was disclosed 
last week. 


Photography ... 

A new high-speed daylight color 
film called Anscochrome, with an ex- 
posure index of 32, will be placed on 
the market in May to replace the 
slower Ansco Color Film which has 
been marketed since 1942—the film 
will be sold in 35-mm. magazines and 
in 120, 620 and 828 size rolls; it will 
be offered also in a unique bulk pack- 
age called the Ansco 35-mm, Easy- 
Loader (eight 20-exposure lengths at 
a savings of one-third of individual 
magazines) which does away with 
need for a separate bulk loading de- 
vice. Graflex, Inc., known 
through the years for its Speed 
Graphic newspaperman’s camera, is 
now in the 35-mm. field with a model 
called the Graphic 35 which retails 
for $89.50 complete with flash gut 
and case—featuring a three-element 
£3.5 lens, the camera includes such 
features as push-button focusing and 
semi-automatic flash settings, . . . For 
miniature camera fans, a right-angle 
finder permits the photographer to 
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sly see and photograph what’s to his 
nd right or left while facing straight 
— fH ahead—this is a product of Kling 
in @ Photo Corporation. 
nd 
di- § Transportation... 
ay § ~~ By the second quarter of next year, 
in @ both the New York Central System 
isfand the New York, New Haven & 
ith @ Hartford Railroad expect to have in 
of | operation a “revolutionary low-center 
bel of gravity passenger train weighing 
re- [and costing about one-third as much 
nes | as present so-called lightweight equip- 
ent | ment” —coaches will be manufactured 
@’s JB by Pullman-Standard Car Manufac- 
10¢ | turing Company, locomotives by 
out | Baldwin-Lima-Hamilton Corporation. 
her |... Lhe New York Central, appar- 
ex, ently with an eye on all that’s light- 
ing weight in trains, also has advised 
up @ General Motors Corporation that it 
for | will purchase the latter’s new light- 
ing weight train when and if such be- 
ta- JE comes available—it is understood that 
ym- fe the GM train will be available for test- 
er- JB ing on the New Haven late this year. 
uce fm -- . American Brake Shoe Company 
nd- J is ready to field test a new composi- 
sed tion brake shoe for railroads which is 
—it HB expected to be competitive in all re- 
by  spects with the metal variety that has 
sed J proved so dependable for many years 
—if the new shoe proves to be as 
good ‘as expected, the company will 
convert to its production. . . .Chicago 
olor | & North Western Railway Company 
ex: fm has a new streamlined air-conditioned 
(on Coach for its suburban service which 
the JB will seat 169 persons, or more than 
has {Many other railroad coach in the coun- 
film /tty—a double-decker, it’s the first of 
and (M2 fleet of 16 being built for the road 
will HBby the St. Louis Car Company... . 
ack- The Santa Fe Railway now plans to 
asy- build in its own shops during the 
sat (current year a total of 150 me- 
dual (§chanical temperature controlled re- 
with [frigerator cars—previously the com- 
de- #Pany had announced it would build 
own nly 50 of these super-insulated re- 
peed Mitigerators which are particularly 
, is Suitable for transporting frozen foods. 








odel 

tails Random Notes... 

gun {| Latest company to become color 
nent |#COnScious is Royal Typewriter Com- 


pany, which will introduce a new line 
of standard office typewriters late 
this month—they’ll be finished in 
Many so-called high style colors in- 
cluding the fashionable pink. . . . 
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Our 00 * year 


as one of America’s 


largest shoe chains for 
men, women and children 


344 stores, 4 factories 


ANOTHER YEAR OF GROWTH 


SALES AND EARNINGS UP 


Total business 

Net sales ‘ 
Earnings before taxes 
Taxes 

Net earnings , 
Per share common* 


Dividends per share 
common (cash) 


Dividends per share 
common (stock) 


Working capital 
Stockholders’ equity 


1954 1953 
$51,466,688 $48,946,604 
46,903,361 44,436,208 

2,909,968 2,503,439. 

1,553,300 1,240,000 

1,356,668 1,263,439 

4.77* 4.56* 
1.70 1.70 

5 per cent 5 per cent 

8,023,285 7,946,537 
10,332,447 9,884,827 


* Based on shares outstanding at end of year: 
1954—223,518; 1953 —212,875 


Copy of Annual Report available on request 





G.R. KINNEY CO., INC. 


2 Park Avenue, New York 16, New York 








Radio Corporation of America’s latest 
laboratory achievement is an elec- 
tronic tube which can take tape, key- 
board or radio signals and project 
them upon its five-inch circular face 
as letters and figures, either in lines 
or in any pattern desired, at the rate 
of 100,000 words per minute; the 
projected image is then recorded on 
photographic film by a high speed 
camera—when commercial develop- 
ment is achieved, initial application 


is likely to be for electronic message 
transmission and computing systems ; 
further research is expected to permit 
use of the tube for electronic type- 
setting. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this de- 
partment and enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of the issue. 
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Business Background 









Future contains great promise, says Marriner S. Eccles— 


Believes nation has tools to avoid boom-bust excesses 





LOOK AHEAD—0n his way 

back to Ogden, Utah, after ap- 
pearing before the recent Senate 
Banking Committee hearings on the 
stock market, MARRINER S. Eccles 
stopped off in New York to address a 
luncheon of corporate executives rep- 
resenting companies with aggregate 
assets estimated at $100 billion. The 
former Chairman of the Federal Re- 
serve Board, principal architect of 
credit and monetary policy under the 
New Deal and an important force 
also in shaping fiscal and debt man- 
agement policy, said two things of 
direct interest both to business men 
looking into the future and to in- 
vestors as well. He expressed. confi- 
dence in the ability of the Federal 
Government, through existing con- 
trols, to take the dynamite out of our 
national economy which in the past 
had been characterized by boom-bust 
excesses. Speaking in terms of the 
general economy, he added that “the 
future contains great promise.” 


Area of Agreement — Lest the 
impression get out that Mr. Eccles 
has turned Humphrey Republican 
and that, in returning to his large 
business and banking domain in the 
West, he has become orthodox in his 
thinking, it may be advisable to re- 
view some of his other comments. 
Mr. Eccles said he has not deviated 
from his original economic credo 
voiced by him at the nadir of the 
depression. He expressed his opinion 
that the present fiscal authorities in 
Washington, personified by Secretary 
of the Treasury Grorce M. Hum- 
PHREY and his debt management aide, 
W. Ranpo_pH BurGEss, moved un- 
wisely in the Spring of 1953 when 
they tightened credit and, as part of 
their pull-the-reins program, offered 
a long-term Government loan. Even 
today, he said, with the promising 
bounce-back of the economy, we need 
a 10-to-15 per cent rise in national 
income over the 1953 peak level in 
order to absorb the 1955 additions 
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By Frank H. McConnell 





to the nation’s labor force. Until 
achieved, the easy money policy 
should continue. He, therefore, rea- 
soned that the fiscal fathers should go 
slow in converting bank-held short- 
term Government debt into longer 
term bonds held by insurance com- 
panies and other savers; and, further, 
that they should not let budget-bal- 
ancing become an obsession. On either 
point, argument can boil up. But here 
disagreement ended. 


Some Impressions—The bienniai 
business conference of the Econo- 
metric Institute, Inc., at which Mr. 
Eccles was a guest speaker, was 


reminiscent in some _ respects of 
FrnanciaAL Worvp’s Annual Re- 
port Awards dinner. Executives 


from many corporations attended and 
their views naturally reflected what 
various industrial centers of the coun- 
try think about business conditions. 
In the main these were distinctly en- 
couraging, a general note that was 
sounded also by CHarLeEs F. Roos, 
president of the Institute, in his talk 
on the “Outlook for Business.” In 
addition: The Middle West thinks 
highly of SEweLt Avery although it 
recognizes him as an autocratic boss 
who doesn’t give vice presidents as 
much responsibility as they want. 
The Salk vaccine experiments have 
whipped up a lively interest in the 
pending report of its efficacy. The re- 





Nagle (left) and Sheperd 






cent rise in Parke, Davis & Company 
common was based on the expecta- 
tion of a favorable report. Eli Lilly 
and three other concerns also are 
building an inventory of the Salk 
vaccine. 








Just Married—As part of the ad- 
vertising used to announce the merger 
of New York’s Chase National and 
Manhattan banks to form the Chase 
Manhattan Bank, 125,000 blotters 
were run off the presses showing 
honeymooners driving away in an 
automobile bearing the placard, “Just 
Merged.” The cartoon has been ex- 
tended to car cards and billboards. 
The motif is in harmony with the 
ideas of Chase’s President PERcy J. 
Essotr who puts the emphasis on 
people in his approach to banking and 
it is not discordant with the human 
interest advertising policy of the 
Manhattan people. Wall Streeters are 
waiting to see how the National City 
Bank, originator in New York of per- 
sonal loans and small check-account 
facilities, will ballyhoo its acquisition 
of the First National Bank, long 
known as a Big Business depositary 
and millionaires’ bank. City’s Chair. 
man Howarp C. SHEPERD is as much 
at home with people as any banker 
we know. First National’s ALEX: 
ANDER C, NAGLE probably prefers tht 
Union League to the Rotary Club 
First National City has a top plac 
for both men. 





Fruehauf Trailer — In Germaz, 
the name means “up early” and Rot 
FRUEHAUF, now the dominant Frue 
hauf in the company bearing that cog: 
nomen, is said by his Detroit friends 
to live up to the name. In New 
York recently, Mr. Fruehauf sail 
first quarter earnings will show in 
provement and for the second quat- 
ter a substantial increase in sales ani 
earnings is anticipated. For the firs 
half, he believes the company will d0 
about $100 million worth of business, 
Fruehauf is in the piggy-back bust 
ness; its new lightweight Volum 
Van continues to accumulate a goo 
backlog of orders, and among it 
trailers it has a “livestock limousine’ 
with non-skid floors and protectivt 
features that reduce cattle-skinnit} 
and loss of weight. Defense produc 
tion is confined almost entirely to tht 
guided missile program. 
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SOHIO’S NEW DEVELOPMENTS... 
ily KEY TO FUTURE GROWTH 


salk In 1954, Sohio made important progress in its planned program to strengthen the 
Company’s established position and build a base for future growth in sales and 
earnings. Highlighted here are three of the significant developments of 1954. 





ad- 
ger 
and 
1ase NEW PRODUCTS 
ten Boron Gasoline. An important factor which helped to strengthen 
is, Sohio’s marketing position was the introduction in September 
an ‘ 1954 of Sohio Boron Supreme. This new motor fuel discovery, 
Just the product of years of research, makes use of the non-metallic 
ex: element boron and aviation anti-knock fluid to establish new 
rds. standards of gasoline performance. Boron gasoline received an 
the immediate and enthusiastic response from Ohio motorists. Since 
y J, then, the increase in Sohio’s sales of gasoline has exceeded the 
veal increase in consumption in our marketing area and the percent- 
“al age of sales of premium grade gasoline has grown substantially. 
man 
the 
are 
City NEW ACTIVITIES 
on Petrochemicals. In a major diversification step, Sohio will begin 
ta the manufacture and sale of petrochemical products early next 
ation year. Construction of a $17 million petrochemical manufacturing 
long plant began last year at Lima, Ohio. This centrally-located plant 
itat) will produce anhydrous ammonia, urea, nitric acid and nitrogen 
hair: solutions, products important as agricultural fertilizers and in 
nuch the manufacture of plastics and other industrial materials. This 
nket project will further diversify the Company’s operations and 
LEX: should contribute significantly to profits in the years ahead. 
‘s the 
Club 
place 
NEW AREAS 
maf, Offshore Drilling. An important part of Sohio’s program of 
Roy -expansion is the finding and development of new sources of 
rue: petroleum for the future. In 1954, Sohio invested $4 million in 
- cog: the Tidelands of the Gulf of Mexico, an area we believe offers 
iends favorable opportunities for additions to our crude oil and natural 
New gas reserves. In participation with three other companies, we 
said acquired interests in seven offshore tracts. Drilling of the first 
; offshore well is now in progress. Large expenditures for explor- 
dines atory drilling and development over several years will be re- 
~ quired before an accurate appraisal of this venture can be made. 
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1954 IN REVIEW 1954 1953 



























goo Sales and operating revenue $304,371,833 $317,179,566 
gis Earnings $18,527,085 $21,217,675 
at Earnings per share of common stock $4.41 $5.08 THE STAN DARD OIL COMPANY 
‘amin Dividends per share of common stock $2.40 $2.40 (AN OHIO CORPORATION) 
-oduc: Capital expenditures $37,585,520 $37,010,447 MIDLAND BUILDING « CLEVELAND I5, OHIO 






the 
sd We will be happy to send you a copy of our 1954 Annual Report. 


Write Sohio, Midland Building, Cleveland, Ohio. 
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Street News 





Two statements of possible historical significance for 
Wall Street banks—Spirit of the First National lives on 


hen the clock in the Trinity 
Church steeple struck 11 on 





Investing in Common 
Stocks for Income 
through 
National Steck Series 


a@ mutual fund, the primary ob- 
jective of which is to provide an 
investment in a diversified group 
of common stocks selected be- 
cause of their relatively high cur- 
rent yield and reasonable ex- 
pectance of its continuance with 
regard to the risk involved. Pros- 
pectus and other information 
may be obtained from your in- 
vestment dealer or: FW 


National Securities & 
Research Corporation 


Established 1930 
120 Broadway, New York 5, New York 


po------- 





March 30, Alexander C. Nagle arose 
to his feet in the First National Bank 
building across Broadway to conduct 
the last meeting to which stockholders 
of that once powerful institution 
would ever be summoned, The Trin- 
ity bell was Mr. Nagle’s gavel and 
the atmosphere was so _ sacred 
that no further use of a gavel was 
needed. It was almost as if the bank’s 
obsequies were being conducted. 
Within three hours thereafter the 
First National of George F. Baker 
fame had ceased to exist. Some of its 
stockholders stayed downtown until 
early afternoon, when the merger into 
the National City became fait ac- 
compli, and cashed in their stock 
certificates at $550 a share. 





LE 


Growth’ issues. 


in this field! 


ONLY $1 
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38 WORRY-FREE 
“TRUE-GROWTH” STOCKS 


New developments and uncertain markets can make you 
nervous about your stocks—but not if you hold “True- 


6 “ATOMIC” LEADERS 


Atomic stocks led the advance after the March declines! 
Understandable . . . because tremendous expansion is due 
Our Special Reports analyze all investment 
possibilities—and name Stocks Best for Rich Capital Gains. 


32 “INFLATION-HEDGES” 


. .. with special factors making for stability plus growth are 

named in our current weekly Bulletin which answers the vital 

question: Is the underlying inflationary trend due to increase? 
*(“True-Growth” refers to issues that meet our rigid tests 


explained in our 20-page brochure, “A Proved Method of 
Building A Fortune Through Common Stocks.”) 


brings you: the Brochure, the Inflation Study, 
and the 2 Atomic reports—to help you find out 
why so many investors are turning to this unique service (est. 
1930) known as the service “read by experts.” Send your 
name, address and $1 today to: 


INVESTMENT LETTERS, INC. 


Dept. FW. 600 Griswold Street 
“READ BY THE EXPERTS" 


PT r 


Detroit 26, Mich. 
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The First National meeting was as 
polite an affair as the Street has ever 
witnessed. They have always been 
polite over decades of greatness and 
exclusiveness. Never had there been 
a note of discord. The breed of per- 
ennial hecklers who make a bid for 
personal publicity at annual meetings 
had never put on a serious perform- 
ance at First National gatherings. Yet 
it became apparent soon after the 
Trinity clock struck 11 on March 30 
that minority stockholders did not in- 
tend to accept their fate without pro- 
test. Their contention was _ that 
the price of $550 a share did not place 
a high enough value on the goodwill 
built up over all those generations. 
Mr. Nagle listened patiently. Finally, 
he was prompted to make two short 
statements of historical significance 
because they are applicable to at least 
three other Wall Street banks still 
committed to a life of single blessed- 
nessa 

The trend of New York banking 
toward the branch system catering to 
a multitude of deposit and loan ac- 
counts has left the wholesale banks 
behind the procession. Noting this, 
Mr. Nagle said that: 

“We (First National) had less to 
sell than probably any other bank in 
the city.” 

A while later he added: 

“Perhaps we should have changed 
our banking policy a long time ago.” 

Within forty-eight hours two banks 
similarly situated tried to head off 
merger rumors involving themselves 
by stating that they had no intention 
to combine with any other bank. Ob- 
servers of the banking scene re- 
marked immediately that the First 
National, if it had been disposed to 
recognize rumors, would have made 
the same kind of statement as recent- 
ly as three months ago. 


Regardless of the March 30 obse: 
quies across the street from Trinity, 
there is evidence that the spirit of the 
First National is not dead. Out 
pure curiosity, this reporter walked 
into the 55 Wall Street headquarters 
of what had become the First Na 
tional City Bank of New York 
There, on the officers’ platform on the 
east of the main banking floor, were 
seven roll-top desks of the finest solid 
mahogany. Atop of each was the 
occupant’s hat. This was true First 


FINANCIAL WORLD 





National Bank tradition. The same 
et Bidesks, hats and vice-presidents had 


en been on the main banking floor of the 
nd @First National (2 Wall Street) the 
en Mevening before. 

et- @ These desks seemed to blend nicely 
or with the First National City back- 
igs Meround. Henry Sturgis, one of the 
m- Mseven former First National top ex- 
et Mecutives now dominating the platform 
he fof the First National City, took time 
30 Bout to review some of the history of 
in- Mihe seven rolltops. They are seventy- 
'0- ive years old. They were completely 
hat renovated in the interval of two years 
ace Miwhile the 2 Wall Street building was 
vill being constructed. 

ns. 


Mr. Sturgis recalled that when the 
architect of the new First National 
building saw the seven rolltops en- 
sconsed on the platform at 2 Wall 
Street he was horrified. A few 
months later he took another look and 
admitted that he had been all wrong 
in his first observation. 

Just as the seven rolltops fit in 
nicely with the First National City 












ly, 
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ac: Mnicture, so may the seven occupants 
nks merge well into the First National 
his, City Bank, 
to ® 
cif 

Office Equipment Makers 
ged 
0” Concluded from page 10 
x0. 
nks fMsentatives observed that study of the 
off new systems was still going on prior 
lves #0 decision as to what and how much 
tion Mhould be bought. In some instances 
Ob- Blifferences of opinion show up within 


re- Hn organization : Should the machines 
‘irst He bought now or should more time 


1 toe spent in further study? In any 
ade vent, it looks like a sales boom in 
ent- #956 and possibly earlier. 


any in Race 











bse- _ Others in the electronic race be- 
nity, sides IBM, Remington Rand and 
the #Underwood are Burroughs, National 


ash Register and Addressograph- 
fultigraph. There are several differ- 
tnt types of machines, in addition to 
Hata processing robots, which speed 
he work of accounting and office pro- 


Iked 
“ters 


ork. 


1 the fFedure. IBM and Remington Rand 
were ave a number of these, having taken 
solid he lead, but the other companies are 

the #ntinuing to bring out new products. 
First PUrroughs, National Cash Register 
RLDMPPRIL 13, 1955 ~ 





Highlights of the 1954 Annual Report 
MOUNTAIN FUEL SUPPLY COMPANY 


Producing and serving Natural Gas to 68 communities in 





EVANSTON 
J 





Mountain Fuel Supply Company, now enter- 
ing its 26th year of natural gas service to the 
Salt Lake City-Ogden-Provo area of Utah, 
and to southwestern Wyoming, continued its 
accelerated program in 1954. 


Number of customers increased 10.9 per cent, 


FINANCIAL RESULTS IN BRIEF 
Total Assets (depreciated basis) . . 
Total Operating Revenues....... 
Net Income... -. ee a 


Net Income per share.......... 


I og oi SME hog i tow clone 


Number of Stockholders......... 


The Company owns and operates 85 miles of 
gathering lines, 457 miles of transmission 
lines, 1,857 miles of distribution mains and 
598 miles of service lines. Daily capacity is 
235 million cubic feet, of which 177 million 
cubic feet are from its own system. Serves 
Salt Lake City, Ogden, Provo; 59 other com- 


the Salt Lake Valley and Western Wyoming 





ROCK SPRINGS o~® 





pe ae 


LEGEND 


GAS FIELDS 

PIPELINES— MOUNTAIN FUEL SUPPLY C@® 
PIPELINES— uTAH NATURAL GAS C® 

@ COMMUNITIES SERVED 





from 103,934 to 115,303, breaking all previous 
records. Gas sales increased 19.9 per cent to 
49,901,845 thousand cubic feet—having a 
value of $16,702,547. 


Development of gas reserves has kept pace 
with the expansion of operations. 


1954 1953 
. . $63,124,835 $57,084,555 
.. 17,523,593 14,165,003 
.. 2,825,131 2,718,864 
he 1.42 1.37 
- 1.00 -90 
4 10,471 9,665 


munities in Utah; 6 communities in Wyoming 
and contiguous rural areas in both states. 


Dividends have been paid continuously by 
the Company since 1935. Present dividend 
rate:is $1 a share per annum. Listed on the 
Pittsburgh Stock Exchange. 


MOUNTAIN FUEL SUPPLY COMPANY 


Growing with the Intermountain West 


General Office—36 South State Street 


Salt Lake City 10, Utah 





and Underwood have acquired vari- 
ous units in the field such as Control 
Instrument, Computer Research and 
Electronic Computer, which will 
make them more competitive, and 
National has recently announced that 
its first commercial installation of an 
electronic computer will be made 
early in 1956. 

Because of the growing necessity 
of getting more and faster mechan- 
ical power behind each office worker 
as well as those in the plant, pros- 


pects for these and other office equip- 
ment makers are shaping up well. 
General business improvement, rising 
employment and improved foreign 
sales, as well as new products, point 
in the direction of improved sales and 
earnings until the economic cycle 
again turns downward. Although the 
shares of the industry leaders do not 
appear to be on the bargain counter 
at present prices, a better earnings 
rate should lead to increased dividend 
payments producing higher yields. 
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DIVIDENDS DECLARED 


_. there’s No Mistake! 


OCTOBER 195 The Date is Correct! 


By then you can be well on your way—towards financial security or financial disaster . . 
for it’s no secret that the balance of 1955 will see startling market events. Many over-extended 
stocks may sink to much lower levels while undervalued issues and new, overlooked securities 





To receive a dividend, stock must be 
held on the ex-dividend date, normally 
three days before the record date. 


in certain industries stage their own Bull Market. 


During this type of market, you can’t afford to make wrong moves . . 
right issues and before it’s too late— 


DuVal's Consensus of Forecasts 
For Next 6 Months 


Reveals information Now that should help 
Guide You Through Critical Months Ahead 


Scan the list below of opportunities currently available in the stock market 
. . - analyzed in this Forecast. 
10 Candidates for Stock Splits in 1955 
3 Guaranteed Rails Offering Interesting Potentials 
30 Unlisted 26-96-year Dividend Payers Yielding Up to 9% 
4 Automation Stocks for Substantial Long-Term Growth 
5 Petrochemicals for the Coming Oil and Chemical Boom 
7 Stocks to Grow With the Sharply Increasing Population 
10 High-Yielding, Low-Priced Long-Term Dividend Payers 
3 Warrants for Promising Speculation 
6 Outside Beneficiaries of the Steel Boom 
5 Stocks to Profit from the $101 Billion Highway Program 
6 Utilities for Capital Growth and Increasing Income 
4 Tax-Free Dividend Payers for an Income Portfolio 


This penetrating Forecast, by far the most important and valuable we’ve ever published, is 
yours FREE with a special introductory 4 weeks’ subscription to the complete DUVAL’S 
INVESTMENT CONSENSUS service—bringing you the combined judgment and advice of 40 
outstanding investment advisory services. . . . Plus DuVal’s Growth souks, Little Blue Chips, 
Low-Priced Speculations and all Special Reports for only $3. 


Send No Money Now 
DUVAL’S CONSENSUS, INC. 


Dept. U-104, 41-43 Crescent St., Long Island City 1, N. Y. 
Rush me Six Months Forecast FREE with 4 weeks’ trial subscription to the complete DUVAL’S 


. you have to be in the 


Company 
Ao 7S ae Co. 
$3.75 Q9334 
Amer, eas (Ill.) ..Q40c 
Do $1.25 pf 


Do 5%% pi..... 
American News 
Amer. Smelt. & Refining 
7% Q$1.75 
Amer. Sumatra Tob..12%c 
Anderson Clayton ....Q50c 
Apex Elec. 7% pf....Q$1.75 
Appalachian Elec. Power 
4% % Q$1.12% 
Do 4.50% pf....Q$1.12% 
Atlantic City Electric 
4% pif. 
Beech Aircraft 
Best Foods Q 
Black Starr & Gorham.25c 
Borg (Geo. W.)....Q37%c 
Braniff Airways 15c 
Brooklyn Union Gas. .Q45c 
Brockton Taunton Gas.14c 
Do $3.80 pf 
Burger Brewing QO 
Calif. Water & Tele..Q25c 
Canadian Car & 
Foundry 


Central Elec. & Gas...Q20c 
Cacans Come. ...6.2% Q20c 
Columbia Pictures 
Sere Q$1.06%4 
Concord Electric 
Consolidated Dry 
Goods 
Cont. Transport 


Pay- 
able 


7. 
6- 
qx 
a 
Fe 
5-16 


4-30 
4-14 
4-30 
41 


5- 2 
5- 2 


5-2 
4-26 
4-22 
5- 2 
5- 2 
7-1 
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PEE PERS 
UJ GO Cr GW won SBS ~s 
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Lines 
Daystrom Inc. 
Detroit Steel Prod.... 
Diamond Match 

Do $1.50 pf 
Eastern Industries 
Ekco Products 

Do 44%% pi... 
Exeter & Hampton 


1. 
COLUMBIA PICTURES Forensic 


Rubber 50c 
CORPORATION Fitchburg Gas & Elec..Q75c 


4-15 
Food Mach. & Chemical 
meeting held March 31, 


SH OE i cas Q93y%c 5-2 
1955, declared a quarterly Gamble-Skogmo 4-30 
dividend of $1.0614*per share 


on the $4.25 Cumulative Pre- Do 5% 4-30 
ferred Stock of the company, Gar Wood Indust. 5 
-16 


payable May 16, 1955, to 41% pif. 

oe of record May General Public Util.. Q37 the 5-16 
A. SCHNEIDER, Do 5-16 
Vice-Pres. and Treas. Globe-Wernicke 


7% pi. Q$1. 7-1 
ALWAYS h WON a 
at the New { TIME Do 4%4% pf.....Q$1.i2% 5-2 


Geen (8. £955. 6603 Q50c" 4-30 
wit completely air conditioned Ironrite Inc. 55c pf..Q13%c 4-29 


6-13 
Tiscany yee ie 
IDA 


Hanna (M. A.) Cl. A..50c 
6-13 
Brochure N’ HOLLYWOOD BEACH, FLOR 6- 1 


INVESTMENT CONSENSUS service for only $3. (Air-Mail $3.25). Bill me at later date. 




















CANADIAN PACIFIC 
RAILWAY COMPANY 
NOTICE TO SHAREHOLDERS 


The Seventy-fourth Annual General 
Meeting of the Shareholders of this 
Company, for the election of Directors 
to take the places of the retiring 
Directors and for the transaction of 
business generally, will be held on 
Wednesday, the fourth day of May 
next, at the principal office of the Com- 
pany, at Montreal, at twelve o’clock 
noon (daylight saving time, if opera- 
tive). 

The Ordinary Stock Transfer Books 
will be closed in Montreal, Toronto, 
New York and London at 3.30 p.m. on 
Tuesday, the twelfth day of April, 1955. 
The Preference Stock Books will be 
closed in London at the same time. 

All books will be re-opened on Thurs- 
day, the fifth day of May, 1955. 

By order of the Board, 


F. BRAMLEY, Secretary. ond 
Montreal, March 14, 1955. 


The Board of Directors at a 

















5% pf. . : 5-14 
Interchemical Corp. 5- 2 








Do $4. 25 pf.. ; 6- 1 
Hercules Powder 
%e 
Do 5%4% pf Q68 6-1 
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Hldrs. 
be Pay- of 
illy Company able Record 

Kobacker Stores ..... Q20c 4-30 4-15 
Lee Rubber & Tire...Q30c 4-30 4-15 
‘Bees (James) & Sons 

ce ee Q96%c 5-2 4-15 
Long Island Lighting.Q25c 5-1 4-15 
Lukens Steel ........ Q25ce 5-16 4-29 
Macy (R. H.) 

1444% pf....... Q$1.06% 5-2 4-6 
Marshall Field & Co..Q50c 4-30 4-15 
Maytag Co. $3 pf.....Q75c 5-2 4-15 
Melville Shoe ........ Q45c 5-2 4-15 

Do 4%4% pf.....Q$1.1834 6-1 5-13 

1. $MMMission Dry .......... Q5c 4-29 4-15 
4@Narragansett Electric 

CO eee Q58 5-2 4-15 

Do 44% pf...... Q56%c 5-2 4-15 
National Casket Co.....65¢ 5-14 4-21 

4-l1 National Dept. Stores.Q25c 4-30 4-15 
4-1 New York State Electric 

& Ge siesse ities 50c 5-15 4-15 

Do 3.75% pf...... Q933%4c 7-1 6-3 

Do 44% pf.....Q$1.12% 7-1 6-3 

Do $4.50 pf.....Q$1.12% 7-1 63 
New York Wire Cloth Ql5c 5-2 4-15 
Northern Ill. Corp....Q20c 5-2 4-15 
Northwest Airlines 

4- Sere Q28%c 5-1 4-15 
4-7MNoxzema Chemical ..Q15c 4-13 4-5 
6-20@§Nunn-Bush Shoe ....Q20c 4-29 4-15 
4-5@iOklahoma Gas & Elec..40c 4-30 4-15 
4-9@$Otis Elevator ...... Q62%c 4-29 4-1 
etlet Ga ok icesucvee $1.25 5-2 4-20 
5- 3@#Pennsylvania Gas ...... 30c 4-14 4-7 
5-3@Permanente Cement ...20c 4-29 4-15 
4-8BBPhillips-Jones ......... 20c 5-2 4-20 
4-79 Do 5% pf......... Q$1.25 5-2 4-20 
Public Serv. 
5-29 (Indiana) ......... Q50c 6-1 5-16 
4-79 Do 3%4% pi...... Q87%ce 6-1. 5-16 
Do 4.32% pf........ Q27c 6-1 5-16 
4-8 Do 4.16% pf........ Q26c 6-1 5-16 
Puget Sound Pwr. & 
Wee t2. want y; evaueuns 43c 5-16 4-22 
4-7 MiRayonier Inc. ......... O@c 5-16 4-29 
4-12BMReading Co. ......... Q50c 5-12 4-14 
4-7#Republic Natural Gas.S50c 4-25 4-15 
4-/MBRich’s Inc. .........- Q35e 5-2 4-20 
4-ISMMRice-Stix ............. Se S 1. 455 
4-I5MBRobbins & Myers..... Q50c 6-15 6-4 
4-[5@Rochester Gas & 

Blectele sn 5. 5 08 Q56c 4-25 4-8 

4- Do 4.10% pf. H.O$1.02% 6-1 5-13 

Do 434% pf I...Q$1.1834 6-1 5-13 

4- SH Do 4.10% pf. J..Q$1.02% 6-1 5-13 
4- 7@™South. Calif. Petroleum 
| OF WEE mcs casnns Q37%c 425-1 4-15 
Springfield Gas Light.Q50c 4-15 4-7 

un Oil 44%4% pf..Q$1.12% 5-2 4-11 
Talon Inc. Cl. A...... QOlS5c 5-16 4-28 

Do CRIM ns.kacauk Q15c 5-16 4-28 

5- Do GB sii S20c 5-16 4-28 

elAutograph Corp..Q32%c 4-29 4-15 
exas Industries ..... Ql5c 4-30 4-15 
Union Chemical & 

6-0@ Material ............ 30c «5-31 2 5-13 

4-lSMUnited Transit ........ 10c 5-1 4-15 

5-13 Do 5% pf..... ---.Q62%c 5-1 4-15 

5-13MVinn & Lovett Groc..M5c 4-30 4-20 

5-8 Stock 

EMP -T OH Boe cose e cect 3% 5-25 4-25 

4-18 Omissions 

7 Atlas Press; Blauner’s 5% pf; Rochester 
““@ Pittsburgh Coal, preferred and com- 

3.4 mon; Trav-Ler Radio Corp. 

5-1@§ “Canadian currency. Bi—Bi-Monthly. E—Ex- 

5-\@@- M—Monthly. Q—Quarterly. S—Semi-an- 
"|. Sp.—Special. 
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DREWRYS LIMITED U.S.A. INC. 
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Highlights of 1954 


SALES were the second highest in history—1,372,407 barrels, compared 
with the record 1,420,230 barrels sold in 1953 . . . Net dollar sales, 
after Federal and State excise taxes, reached a new high at 
$24,589,871. . . . We maintained our position as the nation’s 15th 
largest brewer. 


NET INCOME showed a gain for the third successive year, and reached 
a record high ... EARNINGS PER COMMON SHARE were $2.46, 
compared with $2.28 last year. 


DIVIDENDS to common shareholders again were increased . . . The 
annual dividend rate is now $1.60 per share. 


PREFERRED STOCK, issued November 1951, was retired September 
10, 1954... leaving 601,812 common shares as the sole capital stock. 


FINANCIAL POSITION continued strong . . . Property, plant and 
equipment .at year-end equalled $5.02 per barrel of capacity .. . 
— value of common rose to $14.75 per share from $13.96 a year 
earlier. 


DREWRYS STOCK was listed on the “Big Board”—an important advan- 
tage to our nearly 3,000 shareholders. 


DREWRYS’ SALES GROWTH 
(in millions of barrels) 





SS 2 ee eS SR ‘DOM 





2 
OUR 1954 ANNUAL REPORT and other data about our operations 
are available on request to the company or our financial public relations counsel, 
Gartley & Associates, Inc., 68 William Street, New York 5, New York. 


DREWRYS LIMITED U.S. A. INC. 
1408 Elwood Avenue, South Bend 24, ind. 
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WHEN YOU SUBSCRIBE 
FOR PERSONAL SUPERVISORY 
INVESTMENT SERVICE 


(1) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 


(2) Analyze the portfolio already established; 


(3) Tell you how to recast it so as to bring 
it imto line with current business and 
investment prospects, and in accord with 
your objectives; 


(4) Advise you, if your resources are entirely 
in cash, how to inaugurate your program; 


(5) Tell you instantly when each new step is 
necessary; 


(6) Keep a record of every transaction you 
make, and an accurate transcript of your 
investment position; 


(7) Furnish monthly comment on your invest- 
ment program; 


(8) Provide full consultation privileges, in 
persen, by mail, or by wire, regarding 
any investment problem. 


© 


Mail us a list of your securities and let us ex- 
plain how our Personalized Supervisory Service 
will point the way to better investment results. 
The fee is surprisingly moderate. 


© 
YOU INCUR NO OBLIGATION 


FINANCIAL WORLD 
RESEARCH BUREAU 


86 Trinity Place, New York 6, N. Y. 


Please explain (without obligation to 
me) how Continuous Supervision will 
aid me. 


My Objective: 


Income [] Capital Enhancement [J 


(April 13) 
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CORPORATE EARNINGS 





EARNED PER SHARE 
ON COMMON STOCK: 1955 . 1954 


9 Months to February 28 
Kaiser Aluminum & 
$2.35 


Chem. $4.61 
6 Months to February 28 
Merray GOrp.. <séisccscs 1.99 1.54 
Nat'l Linen Service 0.66 
Walker (Hiram) -Gooder- 
ham & Worts 3.56 3.83 
Wesson Oil & Snowdrift 1.09 1.64 
Woodall Industries 0.71 0.16 


3 Months to February 28 
OTE, vicasdanecns is 0.06 0.18 
Eagle-Picher Co. ........ 0.71 0.32 
Ex-Cell-O Corp. ........ 1.25 1.48 
Hooker Electrochemical . 0.32 0.26 
Wyandotte Worsted D0.16 D0.29 


12 Months to January 31 

3.6 2.99 
6.25 
3.21 
4.44 
2.03 


Bullock’s Inc. 
Emporium Capwell 
ee re 
Hibbard, Spencer, Bartlett 
Lane Bryant 
Lerner Stores ; 1.95 
Stix, Baer & Fuller 2.38 2.06 
6 Months to January 31 
3.23 
1.32 
3 Months to January 31 
Canadian Breweries *0.60 


1954 1953 

12 Months to December 31 

ACF-Brill Motors 0.94 1.37 

Acme Wire 2.57 

Aluminum Co. of Can.... *6.31 

Amerada Petroleum 5.85 
American Broadcasting- 

Paramount Theatres 1.01 
American Meter 2.49 
Amer. Seal-Kap 0.50 
Amer. Thermos .Bottle... 2.48 
American Viscose 2.74 
Amer. Window Glass.... 0.59 
Arkansas Fuel Oil 1.79 
Arkansas Louisiana Gas.. 0.58 
Associated Spring 2.80 
PRS SR eee sion 1.05 
Barber Oil Sit 
Bareco Oil 0.48 
Bell Aircraft 1.96 
Bell & Howell 2.68 
Bicktord’s THC... ors.ce0s «00 185 
Birtman Electric 122 
Bower Roller Bearing.... 3.06 
Brooklyn Union Gas 2.12 
Burnham Corp. ......... 3.00 
BUMET EOS, 6 coc Sencs ss: 0.73 
Campbell Red Lake 
Canadian Gen. Electric... 
Chesebrough Mfg. 
ee See | 
Glaric’(1):, 1...) 

Climax Molybdenum .... 
Coleman Co. ....¢ 
Colonial Airlines 

Colonial Sand & Stone... 
Commodore Hotel 
Continental Air Lines.... 
Cont.-Diamond Fibre .... 
Continental Gin 

Coos Bay Lumber 

Detroit Gasket & Mfg..... 
Detroit-Michigan Stove. . 
Diamond T Motor 
Diversey Corp. 

EUORRT TIOOR.. a vskecks ss 
Empire Millwork 
Fairchild Engine & Air.. 


4.52 


Anderson, Clayton 
Bond Stores 


4.97 
1.45 
1.44 
3.81 
4.24 
0.24 
0.76 
1.85 
0.34 
1.84 
7.34 
5.74 
2.28 


2.07 
2.03 
1.78 
0,95 





EARNED PER SHARE 


ON COMMON STOCK: 1954 195 


12 Months to December 3 
$3.0] 
0.34 


Federal Paper Board 

Foote Mineral 

Ford Motor of Can 

Gen. Aniline & Film “B”. 

Globe- Union 

Granby Consol. Mining.. 

Harrisburg Steel 

Hercules Motors 

Hilton Hotels 

Hollander (A.) & Sons.. 

Int’l Tel. & Tel 

International Utilities 

Meamedys Tit. ..6.66ss0s 

Laclede-Christy 

Lehigh Coal & 
Navigation 

Life Savers 

Lily-Tulip Cup 

Lincoln Stores 

Long-Bell Lumber Co.... 

Lyon Metal 

Marion Power Shovel.... 

Mathews Conveyer 

NOK, ediwalcnwes xs 

Middle States Petrol..... 

Mid-West Abrasive 

Moore Corp. 

Moore-McCormack Lines. 

Morrison-Knudsen 

National City Lines 

Nat'l Tile & Mfg 

New Jersey Zinc 

New York Dock 

Northwest Airlines 

SNE SAA. 5 pe swiss wnsnes 

Old Town Corp 

Pabst Brewing 

Pacific Gamble Robinson. 

Parmelee Transport. .... 

Pepsi-Cola Co. .......... 

Pioneer Natural Gas 

Pocahontas Fuel 

Poor & Co. “B” 

Powdrell & Alexander... 

Pyle-National 

Railway Equip. & Realty. 

Revere Copper & Brass... 

Richfield Oil 

Rockwell Spring & Axle. 

St. Lawrence Corp 

Schick Inc. 

Service Pipe Line 

PE a. ov eh oon: oes 

Simplicity Pattern 

Snap-On Tools 

South Penn Oil 

Standard Coil 

Standard Dredging 

Steel Co. of Canada 

Stein (A.) 

Suburban Propane Gas... 

Sun Oil 

Sunray Oil 

Sweets Co. of Amer 

Trans World Airlines.... 

Tide Water Assoc. Oil... 

Union Asbestos & Rubber 

Union Lumber 

Union Sulphur & Oil 

U. S. Industries 

U. S. Playing Card 

Victor Equipment 

Visking Corp. .......... 

Wagner Baking 


*Canadian currency. a—Combined commot, 


D—Deficit. 
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Arizona Utility 





oncluded from page 13 


tility heads the Association for Ap- 
Bied Solar Energy, which has as a 
3Mfrime purpose the finding of more 
cient and economical ways to use 
plar (sun) energy. Mr. Sargent 
lieves that the science of solar 
nergy can be developed to a point 
here it could eventually make an 
ppreciable contribution to the energy 
apply in the South and Southwest. 
In addition to prospects for con- 
ued territorial growth, the earnings 
wtlook of Arizona Public Service is 
luttressed by escalator clauses in both 
lectric and gas rates; and it is likely 
hat further equity financing will be 
eferred until the middle of 1956. 
he company, incidentally, has ap- 
mliied to the Arizona Corporation 
ommission for permission to sell its 
ater properties in order to concen- 
4@rate on its primary services of elec- 
icity and gas. 
Arizona Public Service has 2,640,- 
(00 shares of common stock outstand- 
g which currently trade over-the- 
punter around 24 bid, 25 asked. 
While the indicated yield of 3.7 per 
ent, based on the current 22%4-cent 
luarterly dividend, is moderate, 
bove-average growth potentialities 
end appeal to the shares as a long- 
erm holding. 


FINANCIAL WORLD 
Stock Factograph 
Quarterly Index 


January, February and March, 1955 


FREE 


$4.50 
BOOK 


GONE ARE THE DAYS of hit or miss speculation. Today a store of scientific 
knowledge and experience to meet the challenge of the modern stock market. 
Garfield A. Drew, President of Drew Investment Associates, has brought together 
in one 365-page Book all the technical Methods and Studies used by Wall 
Street professionals. A practical guide to the most successful trading and invest- 
ment methods developed—shows how profits are made in today’s market. 25 
specific market techniques explained, analyzed, appraised. Selling in leading 
bookstores from coast to coast at $4.50—this Book is yours entirely FREE 
with a month’s trial of Drew Market Action Analysis based on the “Odd Lot 
Indexes”—a measurement of market psychology indicating future trends with 
a hhigh degree of accuracy over the 19 years they have been under objec- 


tive study. 
INVESTMENT 


DRE ASSOCIATES 


53 STATE ST.- BOSTON, MASS. 


“NEW METHODS 


for PROFIT in the 
STOCK MARKET” 


by Garfield A. Drew 


Attach $5 to cover “New Methods 
for Profit in the Stock Market” and 
Drew Reports for four weeks. 


The Odd Lot Indexes 
tell their story, bullish 
or bearish, usually 
prior to important 
change in trend. 











Company 
dams-Millis 
ddressograph-Multigraph 
llis-Chalmers Mfg. ...........-.. Mar. 
merican Smelting & Refining 


Seneficial Loan 

Black & Decker Mfg. ............- Feb. 
Bullard Company 

surroughs Corporation 

Butte Copper & Zinc 


rampbell, Wyant & Cannon 
aterpillar Tractor 

elanese Corp. of America 
hickasha Cotton Oil 
incinnati Gas & Electric 
Folumbian Carbon 

Town Cork & Seal 


Vistillers Corp.-Seagrams 
‘mpire District Electric 
francisco Sugar 


ramewell Company 
eneral Refractories Co. 
Tanite City Steel 


arbison-Walker Refractories 
Heinz (H. J.) Company 


international Minerals & Chemical.Jan. 5 
APRIL 13, 1955 


PRODUCTIVE VIRGINIA FARM 
IN ALBEMARLE COUNTY 


Near Charlottesville, Comprising 305 acres of best Grassland 


and beef cattle farming in the Piedmont area. Completely 
modernized home of 7 rooms, 2 baths, guest cottage. Com- 
plement of Farm Buildings. 


Price $87,500 TAXES $101.85 


Illustrated folder on request 


EDWIN G. LEE, JR., REALTOR 








Box 376 Charlottesville, Va. 














Kayser (Julius) & Co 


Mead Johnson & Co 
Minnesota Power & Light 


REAL ESTATE 





Phillips Petroleum 
Public Service Co. of Colorado 


Reeves Bros., Inc. .......scccceecs Jan. 
Royal MeBee Corp. .....2ccccseess Jan. 


Shattuck (Frank G.) 
Solar Aircraft | 

Spen Ch 

Spencer heliees & Sons 





EEA o- ckccaustsupasielionsat Feb. 


Thatcher Glass Manufacturing 
Thompson Products 


Union Bag & Paper 


Vick Chemical 
Victor Chemical Works 


Waukesha Motor 








SOUTHAMPTON, LONG ISLAND 
150 FT. SANDY BEACH 
YEAR ’ROUND HOME 


Set high on a dune, this lovely waterfront 
home built in 1942 has a 30x20 living room 
and 5 bedrooms and 3 baths. Picture 
windows give a 6-mile blue water view 
over sparkling Peconic Bay with its won- 
derful swimming, sailing and fishing. 
The 2 acres plus are landscaped to offer 
seclusion. Adjacent acreage is available. 
Asking $45,000. 


Woodman, 156 E. 37 St., N.Y.C. 


MUrray Hill 5-1919 or Southampton 1-517 
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Dividend Meetings 


he following dividend meetings 

are scheduled for dates indicated. 
Meetings are frequently moved up a 
day or more or may be postponed. 


Apr. 12: Avondale Mills; Container 
Corporation; Continental Motor; Cook 
Paint & Varnish; Delta Air Lines; Em- 
pire District Electric; Fedders-Quigan; 
Hilton Hotels; Interchemical Corpora- 
tion; Kresge (S.S.); Macco Corporation; 
Minute Maid; Murphy (G.C.); National 
Vulcanized Fibre; North American Car: 








LONG ISLAND LIGHTING COMPANY 





COMMON STOCK 


The Board of Directors has de- 
clared a quarterly dividend of 25 
cents per share on the Company’s 
Common Stock, payable May 1, 
1955 to stockholders of record at 
the close of business on April 15, 
1955. 


VINCENT T. MILES 
Treasurer 
March 30, 1955 














Olympia Brewing; Procter & Gamble; 
Sierra Pacific Power; Skelly Oil; Sono- 
tone Corporation; Suburban Gas Serv- 
ice; Williams & Co. 

Apr. 13: Carlisle Corporation; Denver 
& Rio Grande Western Railroad; Grum- 
man Aircraft Engineering; Hooker Elec- 
trochemical; Iowa Power & Light; 
L’Aiglon Apparel; Laura Secord Candy 
Shops; Life Savers; McIntyre Porcupine 
Mines; Mid-West Abrasive; Midwest 
Piping; New York Air Brake; Sheller 
Manufacturing; Southern Natural Gas; 
Stanley Warner; Sunshine Biscuits; Tex- 
as Pacific Land Trust; Walker Manu- 
facturing; Wisconsin Power & Light; 
Woolworth (F.W.). 

Apr. 14: Allied Laboratories; Ander- 
son-Prichard Oil; Beneficial Corpora- 
tion; Campbell, Wyant & Cannon Foun- 
dry; Century Ribbon Mills; Gair (Rob- 
ert); General Cigar; General Water 
Works; Grand Union; Idaho Power: 
Minneapolis-Moline; Mississippi Valley 
Public Service; Reynolds (R.J.) Tobac- 
co; West Point Manufacturing. 


Dividend News 


Rice-Stix: Declared a dividend of 25 
cents payable May 1 to stock of record 
April 15. Previously paid at 37%4-cent 
quarterly rate. 

Braniff Airways: Paying 15 cents April 
28 to stock of record April 15. Paid 50 
cents in December, 1954 marking re- 
sumption of dividend payments. 


Consolidated Coppermines: Paying 25 

















Get More 
From Your 


Investment Dollars 


SUBSCRIBE FOR FINANCIAL WORLD 


v 





WHAT YOU GET 
FOR ONLY 


$20 A YEAR 
guides. 





FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


(a) FINANCIAL WORLD, 52 weekly issues. Keeps investors 
informed on factors that ultimately determine security 
VALUES and PRICES. Helps in selecting sound stocks 
to EARN MORE and PAY MORE and GROW MORE. 


(b) “INDEPENDENT APPRAISALS,” 
Contains condensed REPORTS and quality 
RATINGS on 1,970 stocks, so the alert investor can 
make wiser decisions about buying and selling stocks. 


(c) PERSONAL ADVICE by mail in answer to questions 
regarding securities subscriber may be in doubt about. 


(d) FREE $5 Annual “STOCK FACTOGRAPH” Manual, com- 
ing 1955 Revised Edition, when published—invaluable 
aid in judging relative merits of nearly 1,900 stocks. 


12 monthly pocket 





(Apr. 13) 


For enclosed $20 (check or M.O.) please enter my one-year order 
for FINANCIAL WORLD's 4-Part Investment Service including com- 
ing 1955-Revised $5 "STOCK FACTOGRAPH" MANUAL when ready. 
(or, send $11 for 6 months’ subscription with FACTOGRAPH MANUAL) 


[J Check here if subscription is NEW. 


(0 Check here if RENEWAL. 





cents April 22 to stock of record Apr 
11. Last year the company paid at 2), 
cent quarterly with 15-cent special q 
year-end. 

Northwest Airlines: Paying 20 cent 
May 1 to stock of record April 15. Pr, 
vious payment 50 cents July, 1946. 

Starrett Corp.: Voted a distribution o 
25 cents from capital surplus payablg 
May 1 to stock of record April 11. Paig 
like amount same time last year and; 
$3 special year-end payment. 


International Harvester 





Concluded from page 4 


fore. This division also should te 
able to maintain very favorable com 
parisons with 1954 totals throughout 
the year. The recent acceleration in 
the rate of improvement shown } 
practically all the company’s activities 
is illustrated by the fact that tot 
sales for February made an even bet 
ter comparative showing than did 
those for the first quarter of the fiscal 
year, despite a sharp decline in de 
fense work. 

The company has been handicapped 
periodically by strikes, and the poss- 
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bility of additional difficulties along 


this line cannot be ruled out since its 
major labor contracts expire this 
summer. Barring work stoppages, 
however, sales and earnings for the 
1955 fiscal year should make an ex- 
cellent showing. Many of the ind- 
vidual divisions will benefit direct! 
from the improvement in industria 
activity as compared with the reces- 
sion year 1954, and developments to 
date indicate that even a small fur- 
ther slide in farm income will not 
prevent the divisions selling to the 
farmer from showing at least mod 
erate gains. 

This enterprise lost money dur 
ing 1932 and 1933, and failed td 
cover dividend requirements in 193 


- and 1934 on the preferred stock issu¢ 


outstanding. Its subsequent earnings 
record has been unblemished, how 
ever, and it has paid common divi 
dends in every year since formatic 
of the present company in 1918. Its 
finances and competitive position at 
strong and its long term future pro 
pects excellent. At the present prict 
of 37, the stock affords a yield 0 
over 5.4 per cent, considerably mort 
than can be obtained today from mos 
industrial equities of Harvester’ 
standing. 


FINANCIAL WOR 









Retail Trade 





oncluded from page 7 


December quarter was a_ healthy 
255.9 billion compared with $253.2 
illion in the previous quarter, and it 
H; expected that a good gain will be 
Meported for the March quarter of 
is year as soon as the figures are 
nut. For all 1955, disposable income 
»f $260 billion is a fair estimate, com- 
rared with $253.6 billion for 1954. 
his could add $10 billion to retail 
sales this year, bringing the total to 
nround $180.7 billion. The previous 
igh was slightly more than $170.7 
billion in 1953 while only a slight dip 
pecurred last year. 
It may be pointed out in this con- 
ection that unemployment compen- 
sation has been off sharply in recent 
bet-mweeks. Job openings are expected in 
bil but 16 of 149 major industrial 
enters, and in most areas where de- 
lines are expected, lay-offs will be 
small. As warmer weather ap- 
proaches, more jobs will be opening 
up in the thriving construction indus- 
ry and in retail trade as well. It 
looks like a record summer for vaca- 
tioners who will make large pur- 
gesmachases of clothing and other items in 
them June, which is ordinarily one of the 
ex-f_best months of the year for retail 
ndi-™™sales. 
ctlyjm What are people buying? Prac- 
trial™tically everything right now in both 
ces-(mhard and soft goods lines. Sales of 
s tomautomobiles and household appli- 
fur-Mfances, including television sets, are 
notm'unning higher than had been ex- 
themoected; furniture makers are doing 
jodgill right and carpets have begun to 
revive. Wearing apparel has been 
dur## Noving well and the rate of re-orders 
1 t@™'n the wholesale markets has been 
931#strong. But among all the various re- 
ssi@™tail groups, dealers in automobiles 
inggg2nd the gasoline service and supply 
ow Stations have shown the largest 1955 
livi@gincreases to date. In third position 
tio are the department stores, next the 
Its grocery stores. 
ar@™ Taken all together it adds up to 
ros heavy spending but it should be 
ric@g NOted that the trend is toward higher- 
1 ofPriced goods and luxury lines. Al- 
nor@™ though a solid base exists for better 
mos™ Sales this year, some of the buying 
ter’ (more than usual, apparently) is for 
Items which could be done without or 
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mm The VALUE LINE (fp) Investment Survey | 
The VALUE LINE TOM Investment Surve 








4 Railroad Stocks in 1955 





— the recent advance in railroad stocks are favorable year-to-year 
earnings comparisons and the promise of bigger profits in 1955. The large 
fixed costs characteristic of railroads cause earnings to swing widely. (Illustra- 
tion: an 11% decline in revenues in 1954 produced a 31% drop in net income.) 
This year the pendulum is likely to swing upward. Value Line specialists look 
for a number of dividend increases during the year, as capital expenditures ease 


and income expands. 


_Although few railroad stocks are currently bargains relative to the earnings and 
dividends in sight this year, the dividend yields are generous in comparison to 


other stocks. 


Several rail stocks are shown to have exceptional prospects for 


long-term appreciation. Further, the long range prospects of the railroad group 
may be substantially enhanced if Congress follows the recommendations of the 
Administration’s Cabinet committee report to free the railroads from stringent 
rate regulation and allow them to compete vigorously for freight and passenger 


traffic. 


The new edition of the Value Line Survey brings you a full-page analysis of 
each of 31 leading Railroad stocks, including advance estimates of earnings and 
dividends for 1955 and also for the longer term (1958-60). Each stock is appraised 
currently as “Especially Underpriced,”’ “Underpriced,” “Fairly Priced,” “Fully 


Priced,” or “Overpriced.” 


SPECIAL: You are invited to receive this 64-page issue covering the 
leading Railroad and Railroad Equipment stocks at no extra charge 


under this Special Introductory Offer. 


In addition, you will receive in the 


next 4 weeks new reports on over 200 major stocks and 14 industries to guide 
you to safer and more profitable investing in 1955. The Railroad edition, 
which will be sent to you at once, includes full-page Ratings & Reports on: 


Atchison Chi. & No. West. 
Atlantic Coast Line Rock Island 
Baltimore & Ohio Great Northern 
Canadian Pacific Louisville & Nash. 
Chesapeake & Ohio N. Y. Central 
Chicago Milwaukee Northern Pacific 


Alco Products 
Bald. Lima Ham. 
Genl. Amer. Trans. 
Union Tank Car 
West. Air Brake 
and 21 others 


Pennsylvania R.R. 
Seaboard Air Line 
Southern Pacific 
Southern Railway 
Union Pacific 
ACF Industries 


$5 INTRODUCTORY OFFER* 
Includes 4 weekly editions of the Value Line Survey—with Ratings & Reports 


on more than 200 stocks and 14 industries. 


It includes also a new Special Situation 


Recommendation, Supervised Account. Report, 2 Fortnightly Commentaries, and 


4 Weekly Supplements. 


(Annual subscription $120.) 


BONUS: You will also receive under this Special Offer at no extra charge the 
new 12-page Summary-Index giving current Value Line advices, yields and future 
price expectancies on all 700 stocks under supervision. 


*New subscribers only. 


The Value Line Survey is now used by over 13,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-27 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 











else more moderate priced lines could 
be substituted. This trend is bound 
to continue as long as confidence is 
in the air but once something hap- 
pens to disturb it then sales may 


again dip in relation to disposable 
income as was the case last year. To 
a very large extent it is not only 
how much money the consumer has 
today but how he regards the future. 
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Have You Considered 


ELECTRONICS 


as an Investment Medium? 


You can invest in a diversified group 
of electronics securities through 
the shares of 


TELEVISION - ELECTRONICS 
FUND, INC. 


Get the booklet-prospectus about the 
Company from your investment 
dealer or mail coupon to 








TELEVISION SHARES 
MANAGEMENT CORP. 
135 S. La Salle St. 115 Broadway 
Chicago 3, Ill. New York 6, N.Y. 

NAME... 
ADDRESS 
CIO e ok ocechcecee ce eeeeeeneena meds 
































72 STOCKS UP OVER 1000%! 


A $100 investment, in 1942, in each of the top 
six ameng these 72 unlisted stocks, is today worth 
a grand total of over $270,000! 

OVER-THE-COUNTER SECURITIES REVIEW 
frequently discusses such ‘‘wonder’’ stocks, and 
presents factual evidence that the unlisted securi- 
ties market has a profit potential unmatched by 
any other investment market! 

If you send for your subscription to OCSR now, 
you will also receive a free reprint of the article 
on these 72 “‘wonder’’ stocks. 

For just $4.50, you receive (1) One year’s sub- 
scriptien (12 issues) to OCSR, the only magazine 
exclusively devoted to the unlisted securities 
market ... the “last frontier’? for profitable in- 
vestment exploration. This pocket-size monthly 
contains facts and figures on hundreds of com- 
panies; includes Monthly Review, Corporate 
Close-ups, Company Briefs, Earnings, Dividends, 
Oil and Gas News, Initial (ground-floor) Offer- 
ings, Utility Notes and Forecasts. (2) OCSR’s 
famed Free Literature Service to obtain topnotch 
broker reports on “special situations.” 

Send $4.50 for Year’s Subscription to: 
OVER-THE-COUNTER SECURITIES REVIEW 
Dept. A-15, Jenkintown, Pa. 




















PHILADELPHIA ELECTRIC 
COMPANY 


PSechat Notice 


Dividends on all series of preferred 
stock have been declared, payable 
May 1, 1955 to stockholders of 
record at the close of business on 
April 11, 1955. These dividends 
amount to $1.17 a share on the 
4.68 % Series, $1.10 a share on the 
4.4% Series, $1.07 4% a share on the 
4.3% Series and 95 cents a share 
on the 3.8% Series. Checks will 


7 be mailed. 
! C. WINNER, 














Treasurer 




















Financial Summary 






































































































































—<— READ LEFT SCALE READ RIGHT SCALE ——>= 
pis INDEX OF rr 
: £ a 
130) INDUSTRIAL PRODUCTION pe vos! ORE I ™ 
120 AA Federal Reserve Board soy ales er. "a, 135 
My, 
110;-} = mm se 130 
100 ent “4125 
90 t 120 
80 Adjusted for Seasonal Variation 1947-49=100 | 115 
1945 1946 1947 1948 1949 1950 1951 1992 }) F MAM J J AS ON OD 
e ’ orm 1955 _% 1954 
Trade Indicators ce ee 
Electric Output (KWH)..........0.....000:- 9814 9,907 9804 846 
ae we” Re errr 656, 117 639 447 $635,000 599,302 
§Steel Operating Rate (% of Capacity)....... 93.7 94.4 94.3 989 
§Steel Production Index (1947-49 =100)...... 140.8 1418 141.7 101) 
a —, 1954 
. Mar. 16 Mar. 23 Mar. 30 Mer. 31 
{Commercial Loans ...... peg: Reserve $22,694 $22,747 $27,707 $22,763 
{Total Brokers’ Loans....; Bank Members 3,799 3,591 3,596 2,605 
{Demand Deposits ....... f 94 Cities 57,861 56,282 55,590 51,812 
{Brokers’ Loans (New York City)............ 2,100 1,910 1,913 1,34 





000,000 omitted. §As of the following week. fEstimated. 


Market Statistics — New York Stock Exchange 














Clesing Dow-Jones - 1955 \ —1955 — 
Averages: Mar. 30 Mar. 31 Apr. 1 Apr. 4 Apr. 5 ‘High Lew 
30 Industrials .. 410.13 409.70 413.84 412.97 415.90 419.68 388.2) 
20 Railroads ... 149.22 150.32 151.07 150.82 151.99 153.56 137.8 
15 Utilities .... 63.88 63.57 63.91 63.97 64.00 65.52 61.7 
65 Stocks ...... 152.84 153.15 154.35 154.13 155.07 156.92 1443 
uli nip ia whee MN ine 
Details of Stock Trading: Mar. 30 Mar. 31 Apr. 1 Apr. 4 Apr.5 
Shares Traded (000 omitted)......... 3,410 2,680 2,660 2,500 2,10 
a Peer errr 1,193 1,187 1,190 1,231 1,20 
Number of Advances................ 260 579 621 497 58 
Number of Declines................. 738 352 317 499 38) 
Number Unchanged ................ 195 256 252 235 23: 
PO WN Ss oi cana caceueenae< 55 38 60 64 4j 
BU CMI PU iecé ss vase ahsscaneabe 21 14 13 9 1 
Bond Trading: 
Dow-Jones 40-Bond Average........ 99.92 99.92 99.95 99.95 99.9) 
Bond Sales (000 omitted)............ $3,100 $2,120 $3,490 $3,250 $3,58) 
a —— 
*tPrice-Earnings Ratios: Mar. 2 Mar.9 Mar.16 Mar.23 Mar. 30 High Low 
50 Industrials ...... 13.62 13.28 13.21 13.46 ‘13.41 13.62 12.83 
20 Railroads ....... 11.68 11.18 11.11 11.30 11.31 11.68 10.44 
20 Utilities ......... 16.51 16.25 15.97 16.15 16.41 16.51 15.68 
*+Common Stock Yields: , 
50 Industrials ...... 4.20% 4.31% 4.33% 425% 4.26% 4.38% 4.20% 
20 Raitivoads ....... 4.75 4.96 4.99 4.91 491 5.18 475 
eee 4.49 4.56 4.64 4.58 4.59 4.65 4.49 
OD BOGGS ois scsces. 4.26 4.37 4.39 4.32 4.33 4.44 4.26 
* Average Bond Yields: 
2S Se gerry he 2.980 2.979 2.978 2.970 2.967 2.980 2.879 
ET CC RE eee a 3.208 3.221 3.216 3.211 3.210 3.221 3.151 
Peer 3.487 3.498 3.484 3.495 3.504 3.504 3.471 





*Standard & Poor’s Corporation. {For latest figures see page 17. 


The Most Active Stocks — Week Ended April 5, 1955 















































Shares —-—— Clesing———_, Net 
Traded Mar. 29 Apr. 5 
Baldwin-Lima-Hamilton ................. 526,100 21% 20% —1% 
Avco Manufacturing ............... beaest 354,400 7% 7% 
ee Gh. a rer yee 207,500 80 73% 
International Telephone & Telegraph.. 197,600 26% 27% 
American & Foreign Power.............. 127,600 145% 15% 
Asnerican Bosch Aria... ...4 0.606. desee 124,300 21 20% 
Ammons TOUT 6 oi ag ce ire 118,600 57% 61% 
Golevade Pet Tron... icc ins cade cages 114,200 23% 25% 
Car R oie odin ous oo snd Neee un eeaet 109,700 21% 22% 






CRAP IIIOD. 5a. 6i i Sian cwecissuawnveaee 106,300 2% 23% 

















































































Post-war period 


one ot sreat progress 


for New England Mutual 





At the end of 1954, three comparisons give a measure 

of the company’s growth and accomplishments since 

1945: 

-—Annual gross income has increased 92% 

—Net savings after operational expenses have risen 
99% 


—Amounts set aside for policyholders dividends are 


up 109% 





DIRECTORS OF THE COMPANY 


O. KELLEY ANDERSON MaynarbD HuTcHINSON 


RicHarD P. CHAPMAN GEORGE OLMSTED, Jr. 
T. JEFFERSON COOLIDGE EpwarRD REYNOLDS 
Rosert G. DopcEe GEORGE WILLARD SMITH 
ALLAN ForBEs RoBERT GREGG STONE 


H. Freperick HAGEMANN, Jr. WALTER TEBBETTS 














RESOURCES 


Bonps 
U. S. Government 


$ 89,505,000 5.7% 
59,231,000 3.7 


-Other governmental units 


Public Utility 282,329,000 18.0 
Railroad an 164,500,000 10.5 
Industrial & Miscellaneous . 309,113,000 19.7 
Preferred & Common Stocks . 134,747,000 8.6 
Mortgage Loans 371,158,000 23.6 


Real Estate (incl. Home Office) P 
Policy Loans 
Cash in banks 


Interest & Rents due and accrued . 


56,257,000 3.6 
51,164,000 3.3 
16,914,000 1.1 


11,800,000 PS 
Premiums in course of collection 24,354,000 ES 
Other Assets 229,000 _ 





Total Resources. $1,571,301,000 100.0% 
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BALANCE SHEET — DECEMBER 31, 1954 


Securities carried at $396,408 are deposited with governmental authorities as required by law. 


Ask our nearest general agent for a copy of our annual report. 


The NEW ENGLAND 


THE COMPANY THAT FOUNDED MUTUAL LIFE INSURANCE IN 


OTHER HIGHLIGHTS OF OUR 111th ANNUAL REPORT 
In the year 1954: 


New life insurance issued — nearly $500 millions 
Total insurance in force — nearly $4 billions 


Bonds and stocks purchased in 1954, $148,500,000 


—Sold, exclusive of short-term ‘Treasury transac- 


tions, $56,000,000 


—Disposed of through maturities, calls, etc., 


$61,000,000 
Additional mortgages acquired, $72,000,000 


Gross rate of investment return, 4.09% 
—after investment expenses, 3.66% 
—after Federal Income taxes, 3.46% 


In terms of assets, the New England Mutual is now the 
11th largest life insurance company in the United States. 
















OBLIGATIONS and SURPLUS 


Policy and Annuity Reserves $1,118,544,000 





Policy Funds Payable in Instalments . 148,201,000 
Claims awaiting completion of proof 6,221,000 
Premiums and Interest paid in advance 29,303,000 
State and Federal taxes accrued 4,900,000 
Agents’ and Employees’ retirement funds 5,850,000 
Mandatory Security Valuation Reserve 38,474,000 

Reserves for Options in Policies not yet 
matured : 14,599,000 
Other Liabilities . 4,507,000 

Policyholders Dividends 

Set aside for 1955 distribution 23,200,000 
Deposited with company at interest . 65,558,000 
Accrued but awaiting payment 1,144,000 
Unassigned Surplus . 110,800,000 
Total Obligations and Surplus $1,571,301,000 
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Life Insurance Company of Boston 





AMERICA—1835 


These two Quonsets—a dairy cattle housing demonstration and research project—are at one of the 
many colleges and universities with which National research men work to improve farm buildings. 


Now they call it a” Working Tool” 


For generations, the old-fashioned 
barn didn’t change. 

But all around it, out in the fields, 
there was tremendous progress. 

New methods of plowing, planting, 
harvesting. New developments in 
hybrid seeds, insecticides, fertilizers, 
farm machinery. 

Then, after World War II, the barn 
began catching up with progress. 

A building pioneered by our Stran- 
Steel Division appeared. And with its 
arrival came the new idea that a farm 
building should be a “working tool.” 

That building was the Quonset— 
fabricated of Stran-Steel nailable 
framing and galvanized sheets. 


A new way of thinking 


To begin, research men of National 
Steel looked at farm buildings in this 
new light. They saw them as tools, 
rather than buildings. Tools versatile 
enough to do many jobs, take much of 
the work out of farming, let livestock 
do much of the work themselves. 

To develop their working tool con- 
cept on the farm, National Steel’s 
research men—working closely with 
specialists at leading agricultural col- 
leges and universities throughout the 
nation—started with a building that 
already had gained international fame 
during World War II — the Quonset. 


Grain drying and storage 


Tackling the farmer’s eternal problem 
of weather, National Steel’s research 


men adapted the Quonset for grain 
drying and storage. 

This Quonset, equipped with a dry- 
ing and aeration system, makes it 
possible to dry grain crops with natu- 
ral air, and provide safe storage with 
no spoilage worries. 

Today Quonset. owners recognize 
their steel grain storage buildings as 
tools which save more from their har- 
vests, keep crops at highest quality, 
provide greater marketing profits, and 
reduce weather worries. 


Hay drying and cattle self-feeding 


Further study of the working tool con- 
cept resulted in the Quonset hay dry- 
ing and self-feeding barn. 

Livestock specialists working with 
National Steel found that by using 
this building, hay was of better qual- 
ity, cattle would eat more, and cost 
of milk production would decline. 

When this Quonset is equipped with 
movable mangers, cattle feed them- 
selves and literally eat their way into 
shelter. This feature sharply reduces 
feed bills and labor costs. And with 
post-free construction, it is much 
easier to handle cattle and keep 


NATIONAL STEEL 


GRANT BUILDING 


facilities clean with power equipment. 

Today’s progressive farmers are 
finding Quonsets ideal for every farm 
job — drying, conditioning, storing 
crops; sheltering, feeding, caring for 
animals; protecting and maintaining 
expensive machinery. 


What about the future? 


We at National Steel believe the 
working tool concept of buildings will 
continue to grow in acceptance and 
expand in application—not only on 
the farm but in industry and com- 
merce as well. Its great strength is in 
the metal that makes it both possible 
and economical—steel. 

Steel has played a vital role in giving 
our nation the highest standard of liv- 
ing the world has ever known. It works 
in many fields. It has solved many 
problems in our automotive and can- 
ning industries, and wherever steel 
has been called upon to serve. 

Truly, steel is America’s great bar- 
gain metal. And it is our constant 
goal, through research and cooperatica 
with our customers, to continue 10 
produce still better steels for a better 
America . . . now and in the future. 


CORPORATION 


PITTSBURGH, PA. 


*Quonset” is a registered trade-mark. 
Owning and operating Great Lakes Steel Corporation « Weirton Steel 
Company « National Steel Products Co. « Hanna iron Ore Co. « The Hanna 
Furnace Corporation ¢ Stran-Steel Division « National Mines Corporation 











